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Now Pittsburg, following in the wake of Philadelphia, 
wants to “knock” the fire insurance companies. “Rebellion 
Has Started Against Insurance Rates” is a headline in one of 
the local journals, the latter going on to say (alluding to the 
merchants and business men): 

They have decided to solicit a reduction on all fire rates. In the 
event of failure a powerful local insurance company will be organ- 
ized, and every merchant will withdraw his insurance from stock 
companies and place it in his own company. A low rate can be 
charged and the insurance be as secure as that now carried by stock 


corporations. 
We trust that the confident editor will invest heavily in the 


new enterprise, which is so certain to be a success from the 
start. . 





Suits due to the Tarrant explosion in New York in 
October, 1900, are still dragging in the courts. The Tarrant 
people have sued the companies which insured their building, 
and these companies have paid the mortgagee and are in turn 
suing the Tarrant firm under subrogation. The companies 
still deny liability, so far as the Tarrant firm is concerned, on 
both building and stock, although the city authorities, after 
investigation, are still undecided whether there is sufficient 
evidence of violation of law upon which to base criminal suits 
for the loss of life involved in the explosion. As to the in- 
terests of tenants of neighboring buildings it may be said 
that the insurance companies have been held liable under 
policies thereon, it having been decided that fire was the 
proximate cause of the explosion which did the damage. 


Tue paper of President John A. McCall of the New York 
Life, read before the insurance commissioners last week, is a 
highly interesting historical document, and is particularly in- 
teresting in pointing out that while State supervision is not 
2 perfect remedy for insurance mismanagement yet it has suc- 
ceeded in a great measure in protecting the best interests of 
policyholders and companies. State supervision has been 
subjected to much severe criticism from time to time, not so 
much on account of the system itself perhaps as on account 
of a few of those who have been charged with its administra- 
tion. The State official charged with the supervision of in- 
surance is confronted with a mass of laws, many of them 
crude in their construction and some more than harassing in 
their requirements. The supervisor has to enforce these laws 
to the best of his ability, and is often still further hampered by 
the refusal of the legislature to heed his suggestions. In 
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view of all this it is cause for wonder that State supervision 
has done as much as it has for the protection of the public. 
As Mr. McCall shows, the public of itself and without supervi- 
sion, is helpless with respect to its equities in insurance con- 
tracts, and worse than helpless in respect of any quick test 
of solvency. Its confidence can only rest upon the fact 
authoritatively ascertained and officially made known. The 
paper should prove an educational factor among the legisla- 
tors of the different States, particularly as to the necessity of 
uniform laws and modes of taxation. 





AFTER having “relieved” Chief Croker from duty and kept 
him in suspense for several weeks, Commissioner Sturgis has 
finally filed charges against him, and his trial is progressing at 
the present time. The charges are as follows: 

I. Failure to enforce the requirements of law for properly safe- 
guarding the Park Avenue Hotel. 

2. Incompetency as chief of department in the management oi 
great fires. 

3. Sending in false reports. 

4. Violation of the constitution of the State of New York. 

5. Conversion of public property to private use. 

6. Conduct prejudicial tc good order and discipline, persecuting 
and unjustly discriminating against certain members of the uniformed 
force. 

7. Conduct unbecoming an officer or a gentleman and prejudicial 
tc good order and discipline. 

Specifications accompany each charge, setting forth in detail 
the Chief’s alleged offenses. While upon their face the 
charges are grave, and, if proven, will justify the Commis- 
sioner’s action, they carry the impression that they are an 
after-thought, hunted up and formulated subsequent to the 
action of the Commissioner in relieving the Chief from duty. 
His summary course in relieving the chief without a hearing 
and without charges being made against him, excited so much 
general criticism that the Commissioner was virtually forced 
to prefer charges. The charge of incompetency “in the man- 
agement of great fires” will surprise fire underwriters gener- 
ally, for they have borne testimony to the Chief’s efficiency, 
and expressed regret that he was relieved from duty asthe head 
of the fire-fighting force. As the trial of the Chief is not yet 
concluded it would be impolitic to.express an opinion upon the 
evidence presented to sustain the charges, but it is certainly 
most unfortunate that the trial should be held with the Com- 
missioner as judge and jury. Having already declared the 
Chief guilty and punished him in advance, it is certainly not 
in accordance with the universal idea of fair play that he 
should preside at his trial upon the charges that he has caused 
to be made against him. 





THE ideal life insurance company formed the main topic 
of the paper read before the Columbus convention of insur- 
ance commissioners last week, by James W. Alexander, presi- 
dent of the Equitable Life. After touching on the advisability 
of reporting written business as tending to greater accuracy 
of statement than paid-for business only, Mr. Alexander ad- 
verted to the necessity of character being highly important in 
the conduct of the business. The cash plan should be fol- 
lowed by the ideal company, and the expediency of allowing 
loans on policies was doubted. The mutual plan should, of 
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course, be followed by the ideal company, which should exist 
in honorable rivalry with its competitors, should use the most 
conservative tables of mortality and rates of interest, should 
have as low an expense rate as is compatible with broad and 
liberal conduct of the business, should have a large surplus, 
a large and widely extended business, and be willing to co- 
operate with other companies in regulating the conditions of 
competition, and should be exempt from taxation. Mr. 
Alexander advanced several strong arguments in support of 
his various pleas for idealism in life insurance, some of them 
backed by the experience of his own company. It is inter- 
esting to learn, for instance, that the commission plan now 
in force in the Equitable has resulted in effecting greater per- 
manency of business and of agents, and that it has proved an 
effective measure against rebating. Another interesting point 
discussed was that of co-operation among the companies, with 
a view to making strength and safety paramount in import- 
ance to the amount of new business transacted annually. This 
and many other points afford food for thought among com- 
pany managers, which we believe will result in benefit to all 


concerned, even if they do not entirely agree with Mr. Alex- 


ander in his conception of the ideal company. 





Two of the most important conventions of insurance men 
that have occurred during the year were held last week, and a 
portion of their proceedings were printed in THE SPECTATOR 
of Thursday last. These were the National Convention of 
Insurance Commissioners and the Fire Underwriters Associa- 
tion of the Northwest. Other portions of the proceedings of 
these bodies, that transpired after Toe Spectator had gone 
to press, will be found in other columns of this issue. Presi- 
dent John A. McCall of the New York Life Insurance Com- 
pany read an able paper on the duties of State supervising 
officers, pointing out that while some abuses existed in the 
administration of some of these departments, they had, on the 
whole, been of great service to the public and to the business 
of insurance. President James W. Alexander of the Equitable 
Life gave an interesting and instructive address, setting forth 
his idea of an ideal life insurance company. There were 
various other papers of value to the commissioners read, and 
the reports of the standing committees contained suggestions 
of a practical nature, some of which will, no doubt, be brought 
into service at an early day. These annual gatherings of 
State insurance superintendents, who are charged with the 
duty of executing the laws of their several States, are well 
calculated to bring about a more uniform administration of 
their duties and a better understanding of their relations to 
the public and to insurance interests. At the meeting a year 
ago a committee was apointed to report regarding wildcat 
and unauthorized insurance concerns, and the report pre- 
sented last week by the committee formed one of the most 
important features of the convention. A list of ninety-six 
companies is given which the committee found to be wholly 
worthless, or regarding which they could obtain no informa- 
tion, and some fifty-two additional concerns are reported as 
doing an underground or unlawful business. Of the ninety- 
six companies comprised in the first list, at least fifteen are 
known to have definitely retired from business. This leaves 
eighty-one, net, in the first list, and a total of one hundred 
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and thirty-three in the two lists. In addition to this number 
The Insurance Year Book mentions, or The Spectator Com- 
pany has records concerning, about one hundred and thirty- 
nine more organizations which might be classified in either 
of the lists, as follows: Unlicensed American companies, 
thirty-seven; unlicensed foreign companies, fifty-two; Lloyds 
associations, fifty. The list of companies reported by the 
committee not being complete, as.is shown by the records, 
in view of pressure for space in this issue, we have not repro- 
duced it in the convention proceedings. A memorial was 
adopted by the convention, addressed to the Postmaster 
General, calling attention to the fact that many of the con- 
cerns named in the committee’s lists were doing a fraudulent 
“mail order” business, and asking him to deny them the use 
of the mails in future. The meeting of the Fire Underwriters 
of the Northwest was largely attended, and the proceedings 
were full of interest. Able discussions of special features of 
the business followed the reading of the prepared papers, and 
everyone present felt that he had gained something by fore- 
gathering with his fellow underwriters. 


* * * * * * * 


More was accomplished at the session of the National 
Convention of Insurance Commissioners last week than at 
any meeting for some years past. The most important action 
was that relative to the adoption of the uniform blanks for 
the annual reports of life and fire insurance companies, and 
company managers should be thankful that the labor of pre- 
paring returns for the several States has been greatly lessened. 
Having adopted the blanks it is hoped that the commissioners 
will go still further and present in their annual compilations 
intelligent abstracts from the returns. Some departments 
have been in the habit of making incomplete abstracts, which 
fail to give the public all the information it is entitled to. 
This may be due to a desire to keep within the limits of the 
appropriation for expenses, but we may be permitted to sug- 
gest that as full returns as possible be printed for the com- 
panies having their head offices in the State, while a sum- 
marized statement might be presented for companies of other 
States. By this method every company of the United States 
will be reported in full, which is not the case under present 


methods. 
* * * * “ * * 


Action was also taken by the convention providing for the 
elimination of the item amount at risk, as appertaining to the 
annual statements of employers’ liability companies, and the 
blanks are to be revised in time for adoption by the next con- 
vention. A resolution to the effect that all general deposits 
by insurance companies with State officers be held for the 
general protection of all policyholders, if carried into effect 
by State legislation will have a beneficial influence on the 
business. The action taken with regard to unauthorized and 
wild-cat companies deserves commendation, and encourages 
the hope that the fire insurance field will eventually be purged 
of these unreliable concerns. The two papers read before the 
convention were of a high order and met with the unstinted 
approval of all who heard them. The new officers elected are 
all good men, and no doubt the next annual session, to be hela 
at Baltimore, will be as interesting and productive of good 
as that at Columbus last week. ; 
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SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 
F. G. Voss, manager of the Thuringia of Erfurt has returned from 
Europe. 





Yesterday was the formal opening of the regular active fall trading 
as to local business. Many of the offices report a decided improvement 
cver the conditions which have existed during the past five weeks. 

Rossiter’s stores have been one of the chief marks for brokerage 
cfferings during the week. 

Four years ago this month the work of forming the New York 
Fire Insurance Exchange entered upon its first active phase. This 
was at a meeting of the celebrated. committee of fifteen. Its labors 
undoubtedly received material assistance, at that time, from a most 
disastrous fire at Hammond & Co.’s naval stores yard, which occurred 
two days previous to the meeting. 


The upheaval work which has been going on during the summer 
months, in connection with the subway, has left the city, on many of 
its most prominent thoroughfares, in a most deplorable and danger- 
ous condition. Fire underwriters have much to be thankful for that 
no serious fire has, as yet, occurred on the line of the subway route. 


Coffee lines continue to be actively offered. and it’s reported that 
at no time, within the last few years, has there been so much of this 
commodity in the metropolitan district as at present. 

Sieg Tynberg, Jr., of the insurance firm of Tynberg & Co., has 
become a member of the New York Produce Exchange. 

J. J. Kenny, vice-president of the Western of Toronto, was a re- 
cent visitor to the city. 

William Douglas of Charleston, S. C., special agent of the Ameri- 
can Fire of Philadelphia, Pa., for North and South Carolina and 
Florida, was a visitor to the city last week. 


Frank A. Colley of Boston, Mass., was among the city’s visitors last 
week. 

M. Dugro Buttles, representative of La Gardienne of Paris in the 
United States, has arrived home from Europe. He will begin binding 
risks for another French company on November 1, and for a Belgian 
company on November 15. 

R. Moodey Critchell & Co. of New York will act as United States 
correspondents for the Central of Birmingham, England, and began 
binding risks yesterday. 

Within a week preliminary amounts have been covered on the new 
uptown stores of Saks & Co. and R. H. Macy & Co. It is stated that 
nearly five million dollars will be required to fully insure the latter 
establishment as to building and contents. Not a few companies are 
holding out for stock lines, instead of writing on the building—the 
difference in rate being the point for consideration.. 


Life and Casualty Notes. 

In answer to frequent inquiries received from subscribers during 
the past year, regarding the International Registry Company, we have 
referred them to the article’ regarding this company in the issue of 
Tue Spectator for January 9, 1902. This article dves not reflect 
favorably upon the business and transactions of the International 
Registry Company, and gives the facts regarding it that were in our 
possession at that time. 

Major Charles F. Ulrich, general agent of the Mutual Life of New 
York at Yonkers, was found dead in bed at his home in this city last 
week. He was sixty years of age. 

Edward E. McCall, a brother of John A. McCall, president of the 
New York Life, is said to be slated for the Tammany nomination as 
a candidate for Supreme Court Justice. 

Sales at auction last week included five shares Lawyers Title at 400, 
and one hundred shares American Surety at 182 (par value $50). 

Charles H. Fancher has been elected president of the Bankers Life 
of New York to succeed Richard Morgan, resigned. William Sherer 
has been advanced to the first vice-presidency, and William B. Reed 
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has been elected second vice-president, having formerly been chairman 
of the executive committee. Mr. Fancher is president of the Irving 
National Bank. 


BOSTON AND VICINITY. 


It is understood that the result of the meeting of the New England 
Insurance Exchange committee in Stamford, Conn., Thursday, was the 
adoption of a system of inspecting all policies written in the territory, 
governed by this exchange, with the object of maintaining a uniform 
rate. Local agents must submit their underwritings to a committee 
appointed by the exchange. If it is found that the rates are in accord- 
ance with those fixed by the exchange, approval will be made; other- 
wise, the exchange will be promptly notified and the offending agent 
will be dealth with. 


The Reading Fire, which has reinsured in the Hartford, had its 
Boston agency first with Freeman & Vincent, then with Partridge 
& Macullar, next with W. H. Brewster, Simpson, Ide & Co., and lastly 
with Darling & Russell. ; 


The Atlas Mutual Fire of Boston is ready to begin business at the 
pleasure of the directors. The company purposes that the maximum 
expense ratio shall not exceed twenty per cent. The cash assets will 
be about $175,000, contingent assets $155,000, total assets to policy- 
holders $330,000. , 


Miss Mary A.-Boit, daughter of Robert A. Boit, who is a prominent 
Boston fire underwriter, was married the past week to Dr. Hugh Cabot, 
at the home of Mr. Boit, in Longwood. 

The New England Insurance Exchange, relative to several recent 
fires in Rockland, Maine, caused by bonfires, has referred the matter 
to the Knox county committee, with the recommendation that the city 
authorities of Rockland pass an ordinance prohibiting the building of 
bonfires within the limits of the city. 


E. G. Beardsley has been added to the Chicopee, Holyoke and 
Northampton, Mass., committees, I. L. Holt has been added to the 
North Hartford, and W. N. Boutwell to the Winsted, Conn., com- 
mittees of the New England Insurance Exchange. 


The Boston Manufacturers Mutual Fire, in its report for August, 
gives fire losses for that month as $519. The dividend, on Sepiember 
I, 1902, was ninety per cent. 

It is expected that the next meeting of the Massachusetts Associa- 
tion of Local Fire Insurance Agents will be held on Saturday, October 
4, at which time officers will be elected and delegates appointed to 
attend the annual convention in Louisville, October 21 to 23. 


A meeting of the Massachusetts Mutual Fire Insurance Union was 
keld at Young’s Hotel, Saturday afternoon, September 27, President 
R. F. Barrett presiding. Dinner was served, after which the by-laws 
were amended so as to admit to membership the various mutual com- 
panies of New England. Officers were elected as follows: President, 
R. F. Barrett ; vice-presidents, T. F. Temple and J. A. Smart; secretary 
and treasurer, Alfred L. Barbour; executive committee, Charles A. 
Howland, Edward M. Tucker, J. M. Stevenson, Henry G. Morse and 
J. W. Belcher. ; 

Life and Casualty Notes. 

In the Massachusetts Supreme Court, the jury has returned a verdict 
in favor of the Etna Life, in which case Mary Weinschenk sued to 
recover upon two accident insurance policies for $5000 each upon the 
life of her husband, Frederick W. Weinschenk, who was killed by 
being run over by a railroad train at Laconia, N. H., on August 10, 
1go1. The policies provided that the company should not be liable if 
the assured met his death while “walking or being on any roadbed, ex- 
cept at the established crossing of such roads with public highways.” 

W. W. Hewitt, Lynn, Mass., connected there with the Mutual Life, 
died on Wednesday at the age of thirty-five years. 

At her home at Chestnut Hill Tuesday Mrs. Eleanore B. Hammond 
was married to Dr. Henry Tuck, first vice-president of the New 
York Life Insurance Company. 
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NOTES FROM PHILADELPHIA. 

E. M. Heys, one of the most promising young insurance men in 
this city, and inspector for the Liverpool and London and Globe, died 
on Saturday morning’ last of typhoid fever after a short illness. 

On the 22d members of the Philadelphia Fire Underwriters Associa- 
tion were startled, in looking over the “rate bulletin” for that day, at 
the tremendous increase in rates for risks located in the district 
bounded by Second, Chestnut, Third, Dock and Ionic streets. The 
following examples give an idea of how radical the change was: a risk 
previously rating at 3.50 was advanced to 7.59; one advanced from 3.41 
to 7.09, another from 1.15 to 3.29, and so on. Brokers became 
alarmed over prospective wholesale cancellations of policies in the 
section, and agents jumped to the conclusion that the advance had 
been caused by the discovery of a large quantity of some highly ex- 
plosive chemical or oil, probably gasolene, and were correspondingly 
alarmed. An investigation, however, found that the cause of the 
trouble was a tenantry risk located in the heart of the district, which, 
under schedule, rated considerably over ten per cent and naturally 
made a large exposure charge in the rates of surrounding risks. 


The executive committee, however, seems to have decided that the 

advance was out of proportion to the actual exposure, for on the 
24th the rates of the risks affected were restored to the original basis, 
except in the case of the tenantry risk above noted, which was 
allowed to remain at the new rate published. One member, in speak- 
ing of the advance, said that conditions in the locality now are prac- 
tically the same as they have been for ten years past, while rates have 
very materially increased, and that to have made the further advance 
suggested would have been very injudicious at the present time, when 
the offices are making rebates on account of the pink slip charge, be- 
cause in the previous instance, when such rebates were being made, 
an advance was made on account of the conflagration hazard, and 
the public, encouraged by some disgruntled business men, charged 
that the underwriters were trying to get even. They would no doubt 
have made the same charge in this case also had the advance been 
allowed to remain. 
’ Independent of the large volume of rebates due to the reduction of 
the “pink slip” charge in the district west of Ninth street, the premi- 
ums for September, in many offices, show a decided fal'ing off due 
to the scarcity of new business. At the same time the losses for the 
month were below the average, and the general resuit therefore, was 
very satisfactory, without exception. 

On the first, the Stone, Mathews & Co. agency, now regarded as 
one of the most progressive on the street, made another step forward 
in the establishing of a general department under the title of J. F. 
Stone & Co. Several of the companies which they have been repre- 
senting locally have extended their territory beyond the city, and the 
new concern will take charge of operations in the new territory, ap- 
pointing policy-writing agents in some cases, and in others writing 
the policies in their own office. It is also expected that they will handle 
surplus lines, having to that end made arrangements with several 
other good companies to accept outside business only through them. 


With regard to the new company, the Merchants and Warehouse- 
mens, it is said that it will have the largest paid-in capital and surplus 
oi any company that ever started. No subscriptions are to be binding 
until $1,000,000 have been subscribed, and that it is confidently hoped 
that this amount will have been raised by the 15th instant. 


Not long ago the number of fires in family bakeries were attracting 
some little attention; of late, however, interest has centered in the re- 
tail drug store class. There have been a number of fires in risks of this 
sort during the past two or three months, and some of them have been 
very costly. In speaking of this class one local agent said that from 
the nature of the stock handled, there has always been reason to ex- 
pect losses in it above the average in retail stores, and that several 
years ago it was contended by not a few offices that the rates should 
be advanced. Investigation, however, proved it to be one of the 
most profitable of the retail classes, and the idea was abandoned at 
that time. 


Henry L. Catanach, who, until recently, has been stamp clerk for the 
Reading office of the Middle department, has been appointed by the 
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Hartford Fire assistant to his father, Special Agent James S. Cata- 
nach, in the Pennsylvania field. 


The strike in the coal regions is disquieting to the local offices for 
two reasons, first, because of the number of fires in breakers and 
washeries, due, no doubt, to incendiarism, and, second, because if it 
continues, a large portion of the householders’ here will be using 
bituminous coal in heaters and ranges, and on account of the careless 
construction of flues in many of the modern dwellings, it is believed 
that the practice will result in an increased number of fires in risks 
of that class. 

Life and Casualty Notes 

Joseph Ashbrook, manager of the insurance department of the 
Provident Life and Trust, after an extended trip in Europe, returned 
to his desk Wednesday of last week. Since he was operated on for 
appendicitis last winter, Mr. Ashbrook has spent many months in 
travel for the benefit of his health, and much to his satisfaction-and 
the delight of his many friends, he has now fully regained his accus- 
tomed vigor. 


Since the Philadelphia Rapid Transit Company discovered that it 
was being victimized in accident claims by a gang of conspirators, 
thirty-five arrests and convictions have been secured. Last week the 
ringleader of the gang, William J. Doran, was arrested, making the 
thirty-sixth. Accident company representatives are congratulating 
themselves and the Transit Company that this gang has been broken 
up, especially because of the warning to other persons like minded. 


ECHOES FROM THE NORTHWEST CONVENTION 
“And there were giants in those days.” The meeting last week of 
the famous Fire Underwriters Association of the Northwest gave 
evidence of the fact that there are not only intellectual giants in 
these days, but more of them than in days of old. We have to-day 
more of the 

“Tall men, sun-crowned, who live above 
The fog in public duty and in private thinking.” 


President H. N. Wood proved to be one of the most gracious, as well 
as most prompt officers who have ever occupied the chair, and his 
address was again noteworthy for its choice language and high 
conception of the mission of the association. Owing to the encourage- 
ment given to “Discussion” the proceedings were enlivened with more 
of it this year than heretofore, and we should undoubtedly have had 
more of it from the younger members if the inexorable test of a 
stenographic report could have been dispensed with. It is absurd 
that the printed proceedings of an organization of nearly seven 
hundred insurance men should show verbatim every casual comment 
or incidental remark in addition to the regularly prepared matter. 


The death list included the genial and devoted Doeppers of Indiana, 
the charming Spann of Indianapolis, the loyal Stevison of Chicago, the 
youthful Sanford of Louisville, and the amiable Hawkins of Illinois. 
Suitable tributes to these beloved memories were adopted, and kindly 
references also made to such other underwriters, though not members. 
as John Critchell of Chicago, Benjamin T. Harkness of Philadelphia, 
Rogers Porter of Chicago, C. M. Ransom of Boston, B. W. French 
of Chicago and George P. House of Michigan. 


The annual address was of exceptional interest on this occasion, 
coming as it did from the pen of George W. Law of the Royal, whose 
equally gifted brother enjoys the rare distinction of having served with 
one company for fifty years, while most underwriters expect to reach 
that golden period through the process of serving fifty companies in 
fifty years. The scope of this eminent discourse was naturally com- 
prehensive of past and present conditions, and touched largely upon 
improved and improving methods of rating, classification and educa- 
tion. It was none the less characterized by an undercurrent of those 
high ideals which have been put forward by the Law family for half a 
century, and which should prove a deep and strong incentive to the 
toilers of the present day. 


The bright Frank A. Vernor of Detroit is also the beneficiary of 
fine insurance ancestry, and his paper on the evolution of the under- 
writer showed that a revolution in ideas was a necessary adjunct. His 
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Chicago, Managers of the Western Department of the Royal Insurance Company, who 
last week celebrated the Fiftieth anniversary of his continuous 
service with that company. 
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paper was snappy in language and strong in sentiment, and gave full 
play to suggestions of a reformatory nature. 

Ralph W. Breckenridge of Omaha is an attorney who is now enjoy- 
ing the great rewards promised to “him who overcometh,” especially 
such as overcome the cry of “I told you so.” Twice defeated in the 
Federal courts upon a point which most underwriters would have 
regarded as hopeless from the outset, Mr. Breckenridge pressed 
forward to the Supreme Court of the United States and there won 
the far-reaching principle that knowledge of the agent not expressed 
in the language of the policy cannot operate to waive its specific 
conditions. The splendid address of Mr. Breckenridge was the 
special feature of the meeting, and will be published in pamphlet form. 


Among the bright ones of earth is B. L. West of Cedar Rapids, 
Iowa, a city of large intellectual calibre. Yet Mr. West may be re- 
garded as having lived on earth before, though his report as to “How 
it looks to a field man” relates largely to present conditions. His 
paper gave evidence of wit, as well as humor, and because of these 
fortunate elements may be expected to leave more than an ordinary 
impression. While Mr. West admitted that, though from Iowa, he 
could ‘‘see no cause for alarm in the present situation in the fire in- 
surance business,” he nevertheless warned his hearers that “some 
time you will be compelled to do business on business principles. All 
the excuses you may offer for the present system will not suffice.” He 
further suggested co-operation in inspections, rating and map-making, 
and made a strong plea for combining these three services. He would 
also unite adjustments and salvage wrecking, and avoid multiplying 
adjusters in the case of individual losses. 

The evils of prosperity have never been conspicuous in the experi- 
ence of the local agents of America, but as this topic was chosen hy 
as clean-cut a young man as Walter D. Williams of the Spring 
Garden, it is now in order for some equally bright local agent to 
prepare an essay on the charms of poverty to be delivered at the 
October convention of the National Association of Local Fire Insur- 
ance Agents. However, Mr. Williams’ vigorous remarks were aimed 
more particularly at the companies which do not seem to fully realize 
that their safety lies in carefully regulating competition in good as well 
as in evil days. 

A plea for more complete all-around personal equipment was the 
gist of an interesting paper prepared by A. J. Dillon of the Continental 


on the suggestive topic of “Something More Than an Underwriter.”” 


It was full of practical suggestions, such as: “One should be a good 
mixer, a diplomat, capable of handling men and with good bearing 
and manners toward his fellowmen. It is not so much what a man 
says or does, as the way in which the thing is said or done that 
counts.” 

Another Cedar Rapids man of note is Senator J. H. Trewin, who 
is in favor of giving insurance companies a fair chance in legislative 
regulation. Mr. Trewin has “read up” on fire insurance all right, and 
is even familiar with the psychology of A. F. Dean as to the basis of 
rates. To most people the soul of a rate is the sufficiency thereof to 
yield a bodily profit, and Senator Trewin admits that “the average 
citizen cannot spend the time, even if he had the inclination, to 
master the subject.” He also touched upon the havoc wrought by 
irresponsible and ignorant agents, especially in the farm business, and 
in conclusion favored such steps as would eventually lead to national 
supervision of insurance interests. 

A bang-up, optimistic paper was that of H. M. Huff of the National 
Union, who has no kicks either coming or going, and who pointed 
out the wonderful progress made in all branches of commerce, and 
wherein insurance will necessarily share now that underwriters have 
the sense to charge prices which admit of a profit. In speaking of 
“The Outlook,” he was nevertheless impressed with the fact that it 
was important to watch the “Inlook,” as “it is our duty to unite in 
every effort to create a more loyal feeling.” Mr. Huff evidently be- 
lieves with Felix Adler in “Watching your radiation”’—and this 
without reference to the present price of fuel. 

Schedule rating was more or less the burden of the song oi all the 


sweet singers of future bliss, but the address of August Rebhan of 
Milwaukee was directed to no other subject, and apparently to only 
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one side thereof. If Mr. Rebhan was not made in Germany, he is, 
nevertheless, of that nationality, and it is the French who are said 
to be more generally afflicted with the “fatal gift of seeing the other 
side.” To Mr. Rebhan there is but one side visible—absolute and 
unconditional loyalty to schedule rating without any percentage ele- 
ment. Indeed he desires no flexibility in a schedule, as he thinks that 
“latitude to inspectors (rate-makers) should emphatically not prevail 
except in very extreme cases.” His argument was, however, vigorous 
and sincere, and indicated a thorough study of the main subject. 


“In Missouri” was not only the closing one, but altogether the most 
enjoyable of the addresses presented. In introducing Superintendent 
Yates of the Insurance Department of Missouri, President Wood 
made a ten-strike, as the fine humor, as well as the expert presentation 
of special Missouri features, made the address ot Mr. Yates memorable 
as well as prophetic of a “happy issue out of all these legislative 
afflictions.” Mr. Yates was especially denunciatory of the valued 
policy law, and equally so of the spcimens of so-called underwriters 
and adjusters which were at one time abroad in Missouri. Both Mr. 
Yates of Missouri and Senator Trewin of Iowa claimed that the 
average legislator is disposed to be both fair and honest, but that 
instead of enlightenment he has received only abuse at the hands of 
the companies. Yates’ paper was full of delightful wit and anecdote, 
as also instruction to the boys. To the latter he said: “Permit me 
tc say to gentlemen who desire results in the crusade for the fair 
treatment of insurance interests, use no figures that will not stand 
investigation. Above all things, beware of second-hand figures.” 

These wise suggestions should be heeded by the companies who en- 
joy depreciating the profits of tne insurance business, and consequently 
the intelligence of their general administration, by mixing up the un- 
earned premium reserve with the loss and expense outgo, so as to 
show the public a non-existent loss upon the business transacted 
and in hand. If the public cppresses the companies it is because the 
latter reveal their inability to make money, and when they do make 
it seek to lie out of it. The same public has no special oppression 
in store for successful banks, trust companies or other financial or 
commercial or manufacturig concerns. 


The two days’ sessions came to a close promptly at four o’clock 
Thursday after the usual good-natured election of directors and 
officers. The excitement over the presidency was confined to Gal- 
lagher of the Attna and Marshall of the Firemans Fund, the former 
having to “let her go” to Marshall for the reason that the latter had the 
most votes. With H. R. Loudon of Minneapolis as vice-president, 
D. S. Wagner of Chicago as secretary and W. R. Townley of Chicago 
as treasurer, the old association is well-manned for the ensuing year, 
having now attained its thirty-third degree in fire insurance Masonry. 

A large number of new members were admitted, the finances are in 
admirable shape, and the general position of the largest body of fire 
underwriters in the world is on a firmer basis than ever. That the 
cause of education is still supreme, is manifest from the absorbing 
interest which the yearly meetings of the association develop. With- 
out a club house, without expensive dues, without an artificial limit 
piaced upon its membership, and meeting but once a year, the North- 
western Association interests the old, the young, the competent, the 
incompetent, the scholar, the novice, the grave, the gay, the earnest 
and the indifferent—truly a vast blending force,-making not only for 
unity but righteousness. Long may it bring us the message of the 
ideal! 














—We are in receipt of an inquiry from a Pennsylvania manufacturing firm 
cencerning the Amazon Insurance Company, the location of which is not men- 
tioned in the folder apparently sent out by the “Indiana Agency Company, 
general agents, Indianapolis, Ind.” The officers named, however, are those of 
the Amazon >f Lima, Ohio, which concern is supposed to have been chartered 
under West Virginia laws. At date of last official advices this concern was not 
licensed in either of the States named, and we doubt very much that it holds 
an Indiana license. The so-called “financial statement” of the Amazon is amazin’, 
sure enough, claiming, as it does, total assets of $184,374 and a surplus to policy- 
holders of $185,606! A comparison of its “statements” shows that within a few 
months, on a business requiring but $1768 of reserve, it has jumped its “net 
surplus” from $38,184 to $82,606. As an old adage has it, “figures won’t lie, but 
liars will figure.” 
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—The United Farmers Mutual Live Stock Insurance Association of 
Greenfield, Ind., has been organized. 

—tThe agents of the Travelers are competing in an eight weeks’ contest 
for new business in preferred and select classes. 

—The Sioux City (Ia.) Tribune is presenting its subscribers with an 
accident policy for $1900 death and $5 weekly indemnity. 


—The United States Fidelity and Guaranty Company of Baltimore is the 
first to obtain a license to write burglary insurance in Louisiana. 

—J. Clay Clarke of Atlanta, Ga., has been appointed manager by the 
Ocean Accident for Georgia, Alabama and South Carolina, succeeding H. 
T. Godbold. 

—J. H. Howard, formerly district manager of the Fidelity and Casualty 
at Columbus, Ohio, has resigned and will represent the Travelers in a 
similar capacity. 

—The Commercial Accident of Philadelphia is in correspondence with 
the Maryland Insurance Department with a view to entering that State 
for the transaction of business. 

—William B. Merriman, formerly with the Fidelity and Casualty, has 
accepted the State agency of the accident and liability departments of the 
J®tna Life, with headquarters at Greensboro, N. C. 


—The United Brotherhood Sick Relief Society has been organized at 
Rock Island, Ill., with the following officers: President, Conrad Gamber; 
vice-president, John Frahm; secretary, C. F. Spill; treasurer, Jacob 
Bremer. 

—The Cincinnati office of the Commercial Accident of Philadelphia, in 
charge of Charles B. Erringer for the past five years, has been removed 
to the Union Trust Building, at Fourth and Walnut streets, a change 
made necessary to a great extentoby increasing business. 


—The National Surety Company of New York has selected the following 
named gentlemen to constitute an advisory board for its court bond de- 
partment in New York city: Frederick R. Coudert, Allen W. Evarts, 
Adrian H. Joline, James G. King, Franklin B. Lord, Arthur H. Masten, 
Payson Merrill, George W. Murray, Carlisle Norwood, Stephen H. Olin and 


Herbert S. Parsons. Nearly all these gentlemen are former directors of - 


the Lawyers Surety. 














NEWS OF THE WEEK. 


Insurance Commissioners Convention. 


THE second day’s session of the convention of the National Associa- 
tion of Insurance Commissioners opened with the report of the committee 
on laws and legislation by Chairman H. D. Appleton of New York. The 
report was accompanied by a letter which had been sent to all the State 
departments in the United States, requesting the views of the officials 
as to how to regulate assessment and fraternal insurance, and what 
opinions they held in regard to special deposits. Only five replies were 
received, namely: Arkansas, Indiana, Illinois, New Hampshire and 
Texas. These were attached to and made a part of the report, as there 
were not enough of them to classify, as had been the intention of the 
committee. The Arkansas department stated that the formation of 
assessment life insurance companies should be prohibited by law, and that 
there should be a much closer supervision of fraternals than had ever 
been exercised, and the business should be restricted to life policies. 
He further thinks there should be no deposit laws. 

The officials of the Illinois department replied that assessment com- 
panies should be limited to actual assessment business; in other words, 
should not be allowed to issue limited payment or endowment policies. 
The law should define the business to be done, and should require the 
collection of an adequate premium, with a reserve sufficient to take care 
of the unpaid losses in case the association should be required to cease 
business. The recommendations in regard to fraternal societies are 
about the same. They should be placed upon a better business basis, have 
a representative form of government, a proper basis of solvency, a 
reserve fund that will protect claimants in cases of cessation of business 
from any cause, and should be required to have a proper minimum prem- 
ium. Special deposit laws should be repealed. 

Auditor Hart of Indiana says that it would be to the best interests of 
the public that the further organization of assessment concerns be pro- 
hibited. For those already in business he would have laws limiting them 
to strictly assessment business and require an examination that would 
develop every feature of expense, with a dead line, so that the right 
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of making additional assessments in an emergency could not be subordi- 
nated. He also favors a deposit with the department sufficient to protect 
certificate holders. The departments should have the power to fix 
salaries and regulate the expenses of fraternals to the end that promo- 
ters and ‘“‘grafters’’ may be kept out of the business. Minimum rates 
should be fixed by law. 

New Hampshire favors uniform laws and 2 standard valued fire policy. 
The requirement that companies must secure their charters from the 
legislature in that State is also explained and favored. As to fraternals, 
the department has such powers as to regulate them to the best advantage; 
therefore, the Commissioner says he is not prepared to make any recom- 
mendations in regard to general legislation. 

Texas would prefer uniform laws in regard to fraternal insurance, 
if they can be had, and the repeal of all deposit laws. No assessment 
business is done in Texas. 

The committee recommended the adoption of the following resolution: 

Resolved, That it is. the sense of this convention that all general de- 
posits of insurance corporations held by fiscal officers of any State should 
be for the protection of all policyholders, excepting those held on account 


of foreign corporations, when they should be held for the protection of the 
policyholders of the United States only. 


After some little discussion the report of the committee was accepted. 

An amendment to the by-laws was proposed by Mr. Linehan that no 
person be chosen president of the association whose term of office expires 
before the assembling of the annual convention subsequent to his election, 
and it was adopted. 

Commissioner Frederick L. Cutting then read a resolution to the effect 
that the committee to whom the matter of ‘‘amount at risk’’ pertaining 
to liability companies had been referred, respectfully report that in their 
judgment the item, being misleading and of no practical use, it be elim- 
inated from the blanks to be used for the current year, and that the con- 
vention instruct the committee on blanks to revise said blanks and re- 
port thereon at the next convention. It was adopted. 

The next, and one of the most interesting matters on the programme, 
was the report of the committee on unauthorized insurance, which was 
made through Chairman J. V. Barry, of Michigan. He said that requests 
had been sent to all State insurance departments to prepare a list of com- 
panies which were operating in the various States without authority, and 
replies had been received from all but four, Colorado, California and the 
two Carolinas. From these replies two lists had been made up, one con- 
sisting of the entirely worthless concerns, and the other of those com- 
panies which are financially responsible, but which do an underground 
business in some of the States. The first was presented te the conven- 
tion, but the other was not. After considerable discussion of the matter 
of accepting the report, it was laid over until the next day, that members 
might have an opportunity of considering some of the names presented 
in which concerns from their respective States are accused of being 
wildcats. It was, however, decided that the lists should be sent to each 
State department, after they had been thoroughly revised. 

A resolution was then introduced to the effect that a memorial should 
be prepared, asking the postoffice department to make an investigation 
of the so-called wildcat insurance companies, and that those which are 
found bogus and without standing, be barred from the use of the mails; 
also that a like memorial be presented to Congress, asking that if the laws 
are not already broad enough to cover the matter, that they be amended 
so that they will bar such concerns from the mails. The motion carried 
and the following memorial was afterward prepared: 


To the Senate and House of Representatives: 


Greeting: The National Convention of Insurance Commissioners, now 
in session at Columbus, Ohio, has the honor to address you for the pur- 
pose of respectfully and earnestly directing your attention to a serious 
condition of affairs which the laws of the various States are powerless to 
remedy and from which substantial relief can be obtained through laws 
enacted by Congress. We respectfully represent that, to the best of our 
knowledge, information and belief, the United States mails are being 
used for fraudulent and nefarious purposes by certain concerns styling 
themselves insurance companies and seeking, by correspondence and ad- 
vertising through the mails, to obtain money for so-called reinsurance 
policies, these policies being in most instances entirely worthless. None 
of the concerns in question is authorized to transact business by the 
proper authorities of any State of the Union. Each evades the laws of 
the State of its domicile by writing no business therein and evades lia- 
bility to arrest and prosecution in other States by operating entirely 
through the medium of the mails. We respectfully and earnestly urge 
that Congress will take cognizance of these matters to the end that laws 
may be passed enabling the postoffice department to deny the use of the 
mails of the United States to these unworthy concerns. 


The memorial to the postoffice department is the same, except in the 
last paragraph, where the change is made so that it applies only to a 
plea to the department, with the suggestion that if present laws do not 
cover the matter that some action be taken to secure proper legislation. 
It was also decided to furnish each department with these memorials, 
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so that they may be presented to members of Congress from the various 
State by the commissioners of those States. 

The report of the committee on reserves other than life was presented 
to the convention in the form of a paper by Deputy Commissioner Hadley 
of Michigan, who thinks that there should be some simple and inex- 
pensive way of getting at the proper reserves for liability companies. 
He read a letter from President Seward, of the Fidelity and Casualty Com- 
pany, in which he suggests a reserve based upon the pure premium loss 
and the payroll, with the element of time as a very important factor. 
By pure premium loss he means the loss per $100 payroll. The loss thus 
secured would be used as the average loss expected, but some means 
would have to be taken to make this general, as such an average over a 
small territory would not represent the proper ratio for a general business. 
The manner of getting at the reserve, as suggested, is so intricate and 
involves several such scientific calculations as to make an explanation 
impossible in a report like this, but Mr. Hadley made the criticism that 
it would be impractical any way, and too expensive for adoption. The 
speaker says that the Michigan reserve law has fulfilled its mission, and he 
feels that it is about the best system that can be adopted. It is based 
upon percentages and does injustice to no company. 

President Hart recognized the great ability required in directing the 
affairs of a large life insurance company when he introduced Hon. John 
A. McCall to make the leading address of the day on ‘“‘Supervision of Life 
Insurance in the United States.’’ He paid a tribute to the New York 
Life and the wide and useful work it has accomplished. When the 
speaker first started out with a history of the New York and Massachu- 
setts departments, there were whispers that the paper would be dry, but 
later on, when he made his important points and arguments from the very 
things he had said before, and warmed up to the good and evil of 
departmental supervision, it was found that there was deep purpose in 
the plan of his address, and he brought so many things out in such a 
manner that their impression would last with the members, and be a 
guide to them in the future in dealing with life companies. The address 
was given almost in its entirety in last week’s issue of THE SPECTATOR, 
and it will be useless to say more than that the commissioners were well 
pleased with it, and now feel that the officers of the great companies 
de not look upon them as enemies, but rather as friends in a good work 
when wisely directed. 

Following this address, Chairman A. I. Vorys, of the committee on 
fraternal insurance, presented his report. It was lengthy and contained 
extracts from present laws, that an idea might be gained cf how various 
the methods now used are found in the different States. The committee 
had also prepared a uniform bill for the government of these organiza- 
tions, which Mr. Vorys afterward explained was meant as a ground work 
upon which to build an uniform statute. It was a logical report and 
embodies a large number of things that must be done if there is any hope 
of ever securing uniform and proper legislation for the government of 
fraternal orders, which, in all probability, give the department more 
trouble than any other one class of insurance. The report was adopted. 


THE BANQUET 


The banquet tendered the visitors at the Columbus Club by Superin- 
tendent Vorys Wednesday evening was pronounced a very handsome affair 
by every one of the seventy persons present. As every one anticipated, the 
dinner closed with a request from Mr. Vorys that that witty Irishman, 
John C. Linehan, of New Hampshire, should act as toastmaster, and to 
say that he ‘‘did the job up brown” is putting it mildly. With a few of 
his characteristic stories, he introduced Governor George K. Nash, who 
spoke for Ohio, but he said that so much had been said about the Buckeye 
State, that for once he would pass it. With a few complimentary remarks 
about the convention and the members of the association he gave way 
to those to follow. The next speaker was Senator M. A. Hanna, whom 
Linehan said he had never seen before, but would have recognized any 
place in the world, because he had seen his picture so often in Puck. 
He was introduced as Uncle Sam’s right-hand man. The Senator ‘said 
that scoundrel across the table (Vorys) had promised not to call upon him 
for a speech, and after all had deceived the commissioners into the 
belief that the dinner was given in their honor; instead he said it was 
given to him as a birthday surprise. It is always a pleasure to meet 
men who think. As a matter of education we learn more from contact 
with men than from books, and through this comes the value of such 
meetings. It is volume of thought, he said, which has made this nation 
great, and which has left its impress on all the countries of the world. 

President John A. McCall, of the New York Life, was next called upon 
and responded with his usual vein of humor and serious expressions. 
In reference to the organization of commissioners he said they had never 
in their meetings, since the organization in 1870, taken an action which 
called for criticism, especially from the life insurance companies. While 
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agreeing with Auditor Hart in his sentiments in regard to assessment 
insurance, Mr. McCall said the old line companies care nothing about it, 
so long as it does not militate against the principles of insurance. Re- 
ferring to the remarks of Senator Hanna, the speaker said he entered 
the campaign with him in 1896, and didn’t believe that he could find his 
way out now, and didn’t know that he wanted to. 

President J. W. Alexander of the Equitable of New York. followed 
President McCall with a collection of stories that even Linehan could not 
excel. He made a few references to the work of the convention, and said 
that he now had an opportunity to make two speeches, but that did not 
give him time to tell all he knows. He declared that, although it 
was somewhat of a strain on his conscience, Senator Hanna had agreed 
to vouch for the insurance men here to-night, but only because it was 
so near election time. 

Hon. John M. Pattison, president of the Union Central Life, humor- 
ously remarked in his response that he believed he could give the gentle- 
man who is to speak to-morrow on the “Ideal Life Insurance Company” 
a few points. After a few compliments to the great companies, he spoke 
of federal supervision and advanced the idea that it would be of great 
benefit to the companies and the people, as far as taxes and all matters 
of a general nature are concerned. 

Col. C. B. Ellerbe of Missouri said that Linehan had invited him 
to speak before a party of Irish notables and had attempted to connect 
every one present with some prominent family in the Shamrock country. 

Superintendent A. I. Vorys responded with a few pointed thrusts at the 
politicians present who-had attempted to turn the joke on him earlier in 
the evening. He hoped that the commissioners had had such an enjoy- 
able time in the city that they would make Columbus their permanent 
place of meeting. 

President W. S. Matthews of the Northern Central Life, Auditor W. H. 
Hart, Commissioner R. E. Folk and P. J. Hanway responded in a brief 
but pleasant manner, the latter in behalf of the insurance press. 


THURSDAY’S SESSION. 


In his opening remarks Thursday, President Hart said that the Colum- 
bus convention will figure historically in the future. More bas been done 
for the good of the business and toward uniformity in blanks and laws 
than in any other meeting ever held. He was especially pleased, he said, 
with the ideas advanced by the captains of the life insurance business 
who had attended the session. He agreed with Senator Hanna that it 
is the men who think and who do things that are pushing the people of the 
United States along to great achievements. With these remarks, he 
introduced J. W. Alexander, president of the Equitable Life of New York, 
who took for his subject “The Ideal Life Assurance Company.” The 
commissioners were especially well pleased with the reference to State 
supervision and the criticisms that were made both as to the good that 
may be done and the evils that may creep in. His reference to the report- 
ing paid and unpaid for business also attracted the attention of all, and 
the suggestion that time be given to secure a full report of the paid-for 
business done toward the last of the year and then report it, was received 
with favorable comment, except that it would delay the publishing of 
the annual reports to a very-late date. That portion of the address in 
which the speaker says that a company that can run the gauntlet of 
such annual inquisition as the superintendents place upon insurance 
companies is deserving of the highest confidence cannot be denied. 

Immediately after this address President Cummins of the National 
Civic Federation was introduced and made a few remarks. He asked the 
organization to choose one of its members as a representative to that 
body. The request was referred to the committee on laws and legislation. 

The further discussion of unauthorized insurance was then taken up. 
Commissioner Dearth suggested that the list be confined to those which 
are worthless and attempt to secure their business through local agents 
in States where they cannot secure admission. This was objected to by 
Dr. Marshall, who insisted that all companies which attempt to evade 
the laws of other States and do an underground business be included in 
the one list. The fact that they do not comply with the laws of the States 
where they desire to do business places them in the category of those 
which are worthless and have no standing. Mr. Hadley argued that a 
financially sound company should have a right to do business directly with 
the insured any place through the mails. There ought to be some general 
line laid down by which the good and bad ones can be distinguished, he 
said. Mr. Brinkerhoff moved that the lists prepared be referred to the 
various State departments for correction and that the revised lists be re- 
turned to the secretary for publication, and this was carried. 

Chairman Marshall of the committee on officers and place of meeting 
then made his report, with officers as follows: President, A. I. Vorys, 
Ohio; vice-president, J. L. Bacon, Vermont; secretary, J. J. Brinkerhoff, 
Illinois; executive. R. P. McDavid, Alabama; H. D. Appleton, New York; 
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Frederick L. Cutting, Massachusetts; Lloyd Wilkinson, Maryland; J. V. 
Barry, Michigan. The vote selecting the above ticket was unanimous. 

The committee reported that the matter of choosing a permanent place 
of meeting is inexpedient and had been abandoned by them. They recom- 
mended Baltimore as the next place of meeting, and the report was 
adopted. 

A resolution was then passed that the committee on fraternal organiza- 
tions invite the officers of the fraternal congress to meet them and fix 
upon some uniform bill to be reported upon at the next convention. Com- 
missioner Folk moved a vote of thanks to the retiring president, W. H. 
Hart, whose term of office will expire before the next convention ‘is held. 
In reply he made a few feeling remarks and expressed his sorrow at hav- 
ing to retire from membership in the organization. 

Commissioners Thomas E. Drake and John C. Linehan then escorted 
the new president, A. I. Vorys, to the stand, and he paid a tribute to Mr. 
Hart and expressed: his thanks for the honor they had conferred upon 
him. The convention then adjourned. 

The standing committees named Tuesday are as follows: 

Laws and Legislation—H. D. Appleton, New York; John C. Linehan, 
New Hampshire; F. L. Cutting, Massachusetts; J. V. Barry, Michigan; 
Reau E. Folk, Tennessee. Miscellaneous—Lloyd Wilkinson, Maryland; 
George W. Marshall, Delaware; S. W. Carr, Maine; R. P. McDavid, Ala- 
bama; H. D. Green, Arkansas. Rates of Mortality and Interest—J. J. 
Brinkerhoff, Illinois; F. L. Cutting, Massachusetts; Elmer H. Dearth, 
Minnesota; S. W. McCullogh, Pennsylvania; H. C. Shober, South Dakota. 
Blanks—F. L. Cutting, Massachusetts; C. W. Fletcher, Maine; Elmer H. 
Dearth, Minnesota; H. D. Appleton, New York; A. I. Vorys, Ohio; J. J. 
Brinkerhoff, Illinois; J. B. Reynold, Missouri. Unauthorized Insurance— 
J. V. Barry, Michigan; J. L. Nedderson, Missouri; C. W. Fletcher, Maine; 
J. B. Chenault, Kentucky. Reserves Other Than Life—A. I. Vorys, Ohio; 
F. L. Cutting, Massachusetts; John C. Linehan, New Hampshire; J. V. 
Barry, Michigan; H. D. Appleton, New York; James R. Young, North 
Carolina; H. D. Green, Arkansas. Assets of Insurance Companies—J. C. 
Linehan, New Hampshire; C. W. Fletcher, Maine, Lloyd Wilkinson, Mary- 
land; E. H. Dearth, Minnesota; J. T. Brasee, Ohio. Credentials—S. W. 
Carr, Maine; S. W. McCulloch, Pennsylvania; J. J. Brinkerhoff, Illinois; 
A. I. Vorys, Ohio; George W. Marshall, Delaware. Fraternal Insurance— 
A. I. Vorys, Ohio; R. P. McDavid, Alabama; C. W. Fletcher, Maine; F. 
H. Hardison, Massachusetts; Reau E. Folk, Tennessee. Place of Meeting 
and Election of Officers—Lloyd Wilkinson, Maryland; A. I. Vorys, Ohio; 
Thomas E. Drake, District of Columbia; C. P. Wofford, Tennessee. 


* * * * * * 


A beautifully embossed copy of the resolutions adopted by the conven- 
tion a year ago on the death of President McKinley was shown at the 
meeting. It is bound in morocco leather, with silver mountings, and is 
one of the handsomest pieces of work turned out by Tiffany in this line. 
It is inclosed in a rosewood case and is a fitting emblem of the admiration 
and respect in which the lamented McKinley is held by the members of 
the organization. A committee consisting of Hon. A. I. Vorys, Hon. H. D. 
Appleton and Hon. J. V. Barry was appointed to carry the memorial to 
Mrs. McKinley, and this was done Friday. 

* * * * * * 


Major James B. Day, agency manager of the New York Life, tendered 
President McCall a banquet at the Neil House on Monday evening before 
the convention opened. A number of the general agents from various 
portions of the country were present to meet the distinguished guest. 
Major Day made the introductory address, and then President McCall 
talked to the agents for some time. It was an evening much enjoyed, and 
it is needless to say that the business in this section has received an 
impetus that will result in much benefit to both company and agent. 
President McCall held a reception to the business men at the Neil House 
Tuesday forenoon and many gentlemen called upon him. 

* * * * * * 


It was rather a surprise on the part of some to hear President J. W. 
Alexander of the Equitable suggest a plan of doing away with the compe- 
tition for supremacy in the business and the constant attempt to write 
the largest business of any company in the world, but he laid down a rule 
which, if followed, would result in giving every worthy company a cer- 
tain amount of business every year, provided, of course, they are all ideal 
companies under the requirements he suggested. 

* * * * * * 


The almost unanimous opinion favoring federal supervision, as ex- 
pressed by both insurance men and commissioners, will undoubtedly re- 
sult in a movement to that end within a short time. The idea is not to 
do away with State departments, but to make the national office augmen- 
tary to them and they supplementary to it. The adoption of uniform 
blanks for making reports is a long step in that direction. 

* * * * * * 


The uniform blank adopted by the convention is not so far different to 
those in use in the Central States that there will be‘important changes 





[Thursday 


of any kind. They will result in simplifying the work of making reports 
to all the departments, and the companies will have far less clerical work. 
The portions devoted to the report of business of each individual State 
may be used in any manner that may seem best to the individual super- 
intendents. In other words, he may secure such information in regard to 
the business the companies do in his State as he desires. 

* * * * * * 


Those fellows who have in mind the organization of some new kind of 
assessment association must have a desire to shake hands with Auditor 
Hart, who gave them a piece of his mind in words they can fully under- 
stand and appreciate. He goes on the principle that it is best to throw 
all the safeguards possible about a weakling and take steps to insure that 
no others are born into the world. 


ADDRESS OF JAMES W. ALEXANDER. 


I have accepted your invitation to be present at the convention of Insurance 
Superintendents with genuine pleasure, both because I consider it an honor, and 
because I am convinced that it will be profitable for those directing the affairs of 
the life assurance institutions and those clothed with the responsibility of super- 
vising those institutions, to unite in the maintenance of sound rhacioies and the 
encouragement of wholesome practice. Ii we are all sincere and earnest—superin- 
tendents and officers—our aims will be precisely the same. Mistakes have occa- 
sionally been made by those in both categories—some superintendents regarding 
ali companies as under suspicion; some officers regarding all superintendents as 
hostile. The truth is that there is nothing more obnoxious to the right-minded 
officers of companies—and they are overwhelmingly in the majority—than the 
practices of the evil-minded small fraction of their craft. And there is nothing 
more obnoxious io the upright superintendents, who are the overwhelming ma- 
jority of their class, than the course of the superintendent who uses his office 
unfairly. The controlling element in both classes—the superintendents and 
officers—are necessarily in accord in holding that the purest and most scientific 
administration is the desideratum to be attained. 

And let me here pay the tribute of my admiration and respect for much that 
the Convention of Superintendents has already accomplished. They have ele- 
vated the office and eliminated from its exercise much that was useless, and some 
things that were mischievous. They have classified the methods of supervision 
and made them very nearly uniform, thus adding greatly to the convenience of 
making reports. They have aided one another, and by union gathered strength. 
They have exorcised the demon of venality in office, and made it difficult for one 
so disposed to abuse his great power by employing it for improper ends. They 
have made wise methods of supervision universal throughout the States, and have 
emphasized the essential and cast aside the non-essential. In short, they have, by 
association, vastly increased the uses of supervision and diminished the abuses. 


Now that you have done me the honor of inviting me to speak to you, and as 
I have explained that according to my belief you and I should have the same 
great ends in view, may I mention a few of what appear to me important prob- 
lems for us to study and solve? 

There are many questions that have been greatly discussed which are not of 
the first importance, although perfectly proper to be definitely settled. One is 
the question as to whethcr paid business alone should be reported. That is not 
a matter of the first magnitude. In my own judgment it is not consistent with 
accuracy to eliminate from the company’s reports the great volume of new busi- 
ness usually transacted toward the close of the year and in process of collection 
especially as a few questions would disclose how much was reported at the hea 
office as paid and how much was being collected. The true course, in my judg- 
ment, is to allow sufficient time to hear from every part of the world, say six 
months, and then to reject all business unpaid for. But the effect of either course 
on the interest of the policyholders cannot be injurious. And until this business- 
like course can legally be adopted I wish most devoutly that the Commissioners 
could see their way clear to adhere to the method of statement which was ob- 
tained for forty years or more, and could preserve a uniformity in reports—not 
only as between the companies, but as between the past and the present—which 
the employment of one plan by some Commissioners and of the others would 
destroy. 

es oa s * 

Perhaps the most logical way of arriving at what are the important elements in 
the conduct of this most useful and most sacred business is to portray the ideal 
company; to see how nearly we approach it in practice; to note the difficulties 
and obstacles which prevent the attainment of perfection, and to ask ourselves 
how these difficulties are to be overcome, these ° stacles to be surmounted. 


What, then, is the ideal life assurance company? It is, first of all, one whose 
officers and directors are high-minded, honorable, experienced and skilful men 
who have no aims in the business othcr than to subserve the interests of the 
policyholders. 

Nothing, in my opinion, is so important as character in the management. As 
President Roosevelt succinctly expressed it in a recent address: “It is character 
that_counts.” do not mean mere honesty in the handling of money. That is a 
very inadequate criterion of character. The officer who would, for the sake ot 
outstripping a competitor in business, pursue a course which he knows to be 
prejudicial to the interests of the policyholders, has not the kind of character to 
which I refer. The officer who would abuse the power he holds for selfish pur- 
ones at the expense of the policyholders has not the kind of character to which 

refer. The officer who allows himself to be guided in his measures by the 
desire to injure his competitor rather than to benefit his own company, has not 
the kind of character to which I refer. The officer who would deliberately take 
dangerous chances in order to make his wares cheaper or more popular, has not 
the kind of character to which I refer. The officer who would knowingly adopt 
deceptive measures, or encourage his agents to do so, has not the kind of 
character to which I refer. These illustrations might be multiplied. Those 
given are sufficient to make clear what I mean. If the management of every 
company were on this high plane, how specific difficulties would melt away, and 
how easy would be the task of squaring the practice of our business with the 
principles which ought to govern it. 

This subject of character—I might call it the character of a gentleman—I con- 
sider one of the most indispensable attributes of one directing the affairs of an 
institution like ours—perhaps the most sacred of all secular undertakings. I am 
proud to think that it can be found inspiring the actions of a large number of 
the responsible heads and their lieutenants in our business. Actions not con- 
sistent with this high view of the proprieties are, nevertheless, sometimes to be 
detected, and, although it is not the province of the Insurance Superintendents to 
regulate the manners and ethics of company administration, I take this oppor- 
tunity to call attention to the matter as worthy of the consideration of all, with 
the hope that countenance may not be given by honorable men, whether officers, 
directors or superintendents, to practices unworthy of our dignified calling. In 
addition to the ‘more conspicuous errors falling within the category to which I 
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refer are such petty indecencies as supporting and circulating newspapers printing 
scurrilous abuse and disingenuous attacks on rival companies; the publication of 
misleading comparisons; the misrepresentation of other companies and analogous 
meannesses unnecessary to detail. Unfortunately, such things are done, and in 
my opinion their effect is to lower the tone of our calling and to injure the per- 
petrators more than those against whom they ure aimed. 


The next element in the ideal company is that it should be conducted on the 
cash plan. The old note system, which was found to be so objectionable, has 
practically disappeared, but it is at least a fair subject for debate whether the pre- 
vailing practice of loaning on policies is for the highest interests of the policy- 
holders. Every man who assures his life and then creates a mortgage on his 
policy by borrowing on it defeats to that extent the object of his assurance, and 
deprives his family of just that much of the protection originally contemplated. - 


The ideal company should conduct the business for the exclusive benefit of 
the policyholders; in other words, on the mutual plan. It matters not whether 
the company is organized with or without stock capital. This is a mere question 
of control or statutory requirements. 

The fact is that 1 know of no form of corporate gevernment so well secured 
against improper use of power as that of the life insurance companies. The 
abuses common among the industrial, transportation and other commercial com- 
binations are not cnly practically impossible among life assurance companies, 
but the opportunity for personal aggrandizement, which lies at the root otf those 
evils, does not exist among us. 

* * * * : 

The chief reason why I give the preference to the mutual over what is known 
as the stock-rate plan, is that in the latter it is obviously necessary to make the 
rates of premium lower. No one would assure on that plan were it not for that 
present and temporary advantage; but it seems to me that perhaps the most im- 
portant thing of all is to make sure of permanence by charging more than will 
probably prove in the end to have been necessary, the overcharges to be returned 
eventually as dividends. The business, on the low rate, must be done with such 
small margins for errors, unskillful management, neglect, and variation in in- 
terest, death losses, etc., that a risk to the policyholder is introduced to which he 
should not be subjected. The difference in the amount of payments, as between 
the mutual and the stock plan, is as nothing compared with the superior guaran- 
tee of safety and permanence furnished on the mutual basis. Happily there are 
well-managed companies on the cheap-premium plan. and their managers are 
entitled to great credit for escaping the dangers that beset that plan; but in the 
ideal assurance company there should exist no such peril. It is unnecessary to 
dwell upon the assessment plan, for the public are learning by a series of deplor- 
able disasters how unscientific and untrustworthy is any form of life assurance 
which is not based on an ample reserve. It is a pity that our legislatures have, 
through unfamiliarity with the principles of the business, countenanced and even 
fostered this dangerous imitation of assurance, which all skilled experts know 
to be utterly delusive. 

In the ideal company the premiums and the reinsurance reserve should be com- 
puted on the most conservative tables of mortality and rate of interest. ; 

As to the mortality tables, it is not likely that much difference of opinion will 
exist among the companies or the insurance departments. And while a general 
agreement is to be expected as to the normal rate of mortality in salubrious 
regions, the ideal company will be most careful to charge adequate extra rates 
in non-salubrious regions, as well as for risks beyond the ordinary category—for 
example, the war risk. 

As to the rate of interest to be assumed in calculating reserves on current 
business and computing premium rates, three per cent should be the maximum. 
Most of the companies have adopted this rate, but not all. It is true that four 
per cent is now Selon obtained by many, but it is not safe to assume that this 
will be possible in the long run on the best class of investments; and there should 
be no temptation, in the ideal company, to invest in any but securities of prime 
quality. 

* of * * 

The ideal company should have as low an expense rate as is compatible with 
a broad and liberal conduct of the business. And this opens up a wide question. 
Life assurance is essentially a beneficent institution. Transacted on the mutual 
plan, it is conducted for the benefit of none but the policyholders. Within 
reasonable limits a largely extended business is to be desired. A large business, 
with a large office force and many agencies, entails a certain amount of expendi- 
ture. But this expenditure, prudently restricted, is amply offset by the advan- 
tages obtained for the policyholders. In the ideal company, however, every 
effort would have to be made to confine the expenses to a minimum rate. How 
to do this is taxing the skill, experience and wisdom of managers to the utmost. 
Obviously, one of the most important ingredients of a life assurance company’s 
expenses is the compensation paid to agents for obtaining business. Everyone 
knows that if there were no agents there would be little business. If it is de- 
sirable to extend the benefits of the institution to as many people in the world as 
possible (and who can question it?) agents must be employed to do it. How to 
be fair to these agents and at the same time just to the policyholders is indeed a 
grave problem for the ideal life assurance company. | 


_ The ideal company will regard the character of its agents as of the very highest 
importance for its welfare. The bearing of this consideration on the mortality 
rates, the good name of the company and the good faith of the management is 
hardly second to any as an element of integral perfection. Men who come to 
stay, and who will have to meet their customers in future, will be less likely to 
be tempted into extravagant statements or misleading representations than Tom, 
Dick and Harry who are here to-day and there to-morrow. There is no influence 
more potent for the up-building of the business than the character of the men who 
produce it. They are, under the best influences—let us say in the ideal com- 
pany—a noble, industrious, useful body of men, For such I have the highest re- 
spect. They already predominate in the best companies, but their cloth is 
sullied by the presence in the business of that class who only degrade it and for 
whom I have the utmost contempt. Any measure which will raise the standard 
of character among the agents is to be commended. 

The ideal company must be exceedingly careful in regard to the physical sound- 
ness of the risks taken. It is not necessary to enlarge on this subject, but it is a 
cardinal fault in a company if a due amount of caution for the lessons of ex- 
perience is not uniformly observed. When one remembers how vastly more 
operative for the saving of money to policyholders is a reduced mortality rate 
than a reduced expense rate, the importance of this element of prosperity becomes 
apparent. A half million dollars in the death claims for one year in one of the 
largest companies may be saved by the application of wisely directed attention, 
with far greater ease than $100,000 can be saved in expenses. Of course, acute 
insight, firmness, experience and diligence must be contributed in making such 
an effort, but_in the ideal company it is expected that thése attributes will not 
be wanting. Even with supreme intelligence and indomitable industry, the best 
company may fall short of excellence in this particular, for there is a limit to 
the capacity of mortal men, especially when dealing with the causes of death, 
which are so intricate and complicated. But, at all events it is inexcusable in 
the ideal company that any of the known precautions should be omitted or re- 
laxed. This side of the management of a life assurance company is of the first 
importance, and it is to be hoped that the combined experience of the various 
companies now being collected by the actuaries will throw light on many 
aspects of the mortality question, and lead to advance steps in the direction of 
a minimum death rate in the most carefully managed companies. 

The utility of a large surplus seems to me so unquestionable that I cannot 
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imagine the ideal ee go without one. Why there should exist in our business 
a different criterion of strength, permanence and prosperity than in other forms 
of business and among business men seeking credit, I am at a loss to understand. 
So far as the company is concerned with which I am connected, it has been a 
cardinal principle from the very start that all the brains, all the experience, all 
the skill, all the industry obtainable should be applied to the making of surplus 
and to the husbanding of it as long as possible as a protection and defense 
against human error, neglect, incompetence and the adverse operation of causes 
beyond control. The introduction of the deferred dividend method has made 
such an accumulation of surplus absolutely consistent with the pecuniary in- 
terests of policyholders, for while operating to roll up a large surplus, which 
constitutes a bulwark of defense, ultimately each olteyhohter receives his appro- 
priate share of the same to the very last cent. Those who seek to convert this 
surplus into a fixed liability in any other sense than every dollar possessed by a 
mutual company (whether governed by stock or the votes of policyholders) is a 
liability, unwittingly aimed to deprive it of its greatest use, a use which abso- 
lutely overshadows any temporary gratification of an uninstructed desire on the 
part of a policyholder to receive premature divisions of profit, or to have his 
contingent share diverted from the form of elastic protection into rigid liability. 
That use is absolute certainty of absolute security throughout all time. 
* * x * 


In my opinion, the ideal company should have a large and widely extended 
business. ‘his does not mean that the many small and well-managed companies 
are not entitled to respect and confidence. On the contrary, I believe that it is 
the duty of the large companies to be friendly and helpful to the small com- 
panies that are carefully and soundly managed. The point is whether these 
same companies would not more thoroughly fulfill the object of their existence 
if they did a large and widely extended business. What is the motive of doing 
any business whatever on the purely mutual, unselfish, beneficent plan? I can 
see no legitimate motive possible but to benefit the people. If, then, it is well to 
do this thing to benefit the people, it is well to do as much of it as is possible 
within the limits of doing it well and with the best results for the benaichatinn. 
The larger the business, transacted under proper conditions, the greater oppor- 
tunity there is to secure the best talent. ediocre business commands mediocre 
talent, and capacity is of great moment in this business. The more widely the 
business is extended the greater opportunity is secured for the offset of advantages 
against disadvantages. When a business is done on a large scale in many parts 
ot the world, questions which would otherwise be grave sink into insignificance. 
Ii there is an excessive mortality in New York there may be at the same time 
a favorable mortality in Paris or ndon. If there is an epidemic disease in New 
Orleans, it is the law of average that a corresponding condition of salubrity will 
exist in some other region. And it is by combining the experience in a vast 
business in widely separated regions, under differing conditions, that the best 
average results are to be obtained, and consequently the greatest degree of safety. 
Wider reputation also is secured by the establishment of a company’s credit 
all over the world, and one influence reacts on another, so that it becomes easier 
to obtain business on normal terms. A large business makes it possible to 
multiply facilities at the lowest ccst, pro rata, and works for economy. It neces- 
sarily employs a greater number of men, and thus furnishes a school from which 
the most efficient talent may «ltimately be selected for the higher interests of 
the institution. A business on a large scale makes the company a center for the 
converging of the most desirable investments, as well as a distributing center 
useful in the most emphatic way for borrowers, who can furnish recognized 
security. Indeed, there is no instrumentality for the wise distribution of wealth 
among the masses, in various ways, which approaches the life assurance business 
with its great accumulations which are required to be held, and which until needed 
are constantly being loaned to the public or invested in enterprises which operate 
for the public benefit. If it were feasible to compel every man to assure his 
life (which, of course, it is not), it would be almost a complete method of adapt- 
ing the wealth of the world to the greatest needs of the greatest number. 

The ideal company will be willing to co-operate with its neighbors engaged in 
the same business in regulating the conditions of competition, in order that the 
evils of rivalry may be annihilated. It may be Utopian to aim for such a state 
of things, and the millenium may be the earliest time at which the consummation 
of such a hope may ever be attained. But there never can be harm in trying 
to get as near perfection as possible, and the discussion of virtue, after all, may 
help to its practice. Just consider, for a moment, what might be the result :f 
all the companies, or the few that are most influential, were to be ideal companies 
in this particular. They might agree in the first place that the amount of new 
business to be annually transacted by each is riot a subject of paramount im- 
portance. The object of this would not be to curtail the amount of assurance 
written, because, as has been said before, the more of it done, under proper con- 
ditions, the more the original motive for doing business at all is put into prac- 
tice, but it would remove the temptation, which some have not always resisted, 
to capture the business without counting its cost. The ideal company, of course, 
could never become a monopoly. Healthy competition would be essential to its 
wellbeing. The object would be to eliminate from the management of each com- 
pany the desire to surpass every rival in the amount of new business annually 
transacted. Up to a certain stage this desire for supremacy constitutes a whole- 
sale spur, under the influence oi which praiseworthy ends are secured. But the 
time may come, and circumstances may exist, in which such a desire for supre- 
macy may influence (perhaps unconsciously) the management to sacrifice some- 
thing substantial to obtain the plume of popularity as measured by the bulk of 
business. Bulk of business is something altogether proper to be sought for, but 
bulk of business without loss of a single ingredient of safety, economy or com- 
pleteness in scientific administration. Such a limit would naturally have to be 
adjusted so as to apply to the largest companies, and at first sight would seem 
not to affect the smaller compamies. It would do so, however, most decidedly, 
for the results of such a measure would be the elimination of many of the diff 
culties standing in the way of the smaller companies, which might in some cases 
become larger companies through this very instrumentality. 

* * « * 

The ideal company should be exempt from taxation. Perhaps it would be more 
appropriate to make this observation in regard to an ideal code of laws in the 
various States, but it is an incontrovertible fact that taxes make just as much an 
inroad upon the margins for expenses in the premiums charged by a life assur- 
ance company as the ordinary, voluntary expenditures of the company. It is 
natural that State governments, in looking about for convenient means to obtain 
revenue for State expenses, should seize upon whatever there is in sight; but it 
is a false economy. It might be well enough to tax those proprietary life assur- 
ance companies which are conducted solely for the benefit of stockholders, but 
companies whose business is transacted on the mutual plan are public institutions 
of the highest character; are a substantial and effective agency for minimizing 
poverty and encouraging thrift, and ought not to be subjected to the penalty of 
taxation. ‘This evil is a growing one, and the examination of the reports of the 
various companies shows that the item of disbursements for taxation is increasing 
materially. It is well enough for State governments to expect that companies 
shall keep their expenses within the marginal loadings provided in their pre- 
miums for that purpose, but it is a hardship that they should at the very same 
time force the companies to make these involuntary inroads upon those margins, 
which, under existing circumstances, are none too large. 

* * * 

I hope that this discussion will not appear to you as visionary and impractical. 
Neither you nor thcse who, like myself, manage the business, can at once bring 
about ideal conditions by speeches or even by actions, but I claim that it is the 
part of right-minded men engaged in this business to keep one another re- 
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minded of the sacredness of it, and, so far as in us lies, to lift it more and more 
to the level of nobility, which it deserves. 

Perhaps it is too much to expect that human beings engaged in any business 
should be unselfish. Virtue has not yet, perhaps, so made its home in our 
hearts that railroad corporations will sacrifice their own interests for those of 
competing roads; that, manufacturers will refuse to accept profits coming from 
outbidding their rivals; that commerce will exist without the struggle to climb 
to the top over the wrecks of the less successful; but if there is a domain where 
the evils of rivalry should be subordinated to the benefits which rivalry, fairly 
conditioned, undoubtedly affords, it is in this majestic institution of life aS$ur- 
ance, which ought to be transacted for the sole benefit of families, and be free 
from all that is not dignified, high-minded and worthy. 





John H. Law Celebrates the Fiftieth Anniversary of His Con- 
nection with the Royal. 

THE office and field force of the Royal Insurance Company connected 
with the central department at Chicago last week assisted the managers 
in a “Royal jubilee,’ the occasion being the fiftieth anniversary of the 
representation of the Royal by the Law family and of John H. Law’s con- 
nection with the company. In June, 1852, Dr. John S. Law was appointed 
representative of the Royal at Cincinnati, Ohio, and in September of the 
same year his son, John H. Law, entered his father’s office to ‘‘learn the 
business.’’ Later John H. Law became associated in the firm with his 
father, and after Dr. Law’s death, in 1877, the management was continued 
by the sons. In 1895 the Northwestern department at Chicago and the 
Central department at Cincinnati were merged, and John H. Law and 
George W. Law, under the firm name of Law Brothers, were given control 
of the entire field, covering fourteen States and making the largest de- 
partment operated by the company. Since their removal to Chicago, Law 
Brothers have been conspicuous factors in underwriting in the North- 
west, being thorough students of the business and decidedly aggressive 
in all that makes for the uplifting of the profession and the advance- 
ment of the interests of the company they have served with such marked 
fidelity for so many years. ‘The two brothers are receiving the con- 
gratulations of the fraternity on their ‘‘jubilee’’ anniversary, which is 
unique in American underwriting. 

It is believed that John H. Law’s record for length of continuous 
service with a single company has never been equaled ky any other 
American manager. 

On September 26 a testimonial dinner was tendered Mr. Law at the 
Union League Club. It was a most delightful occasion, having been par- 
ticipated in by Law Brothers’ field men, the heads of the different de- 
partments of their office and bv the following specially invited guests: 
Arthur G. Langham of Louisville, Major James L. Foley of Cincinnati and 
H. H. Friedley, a former valued employee of the office. These gentle- 
men sat down to the “round’’ table in the tower room of the club house 
and thoroughly enjoyed the banquet, for which elaborate menus had been 
prepared. 

George W. Law had been requested to act as toastmaster, and, after due 
consideration had been accorded to the menu, John H. Law, the guest of 
the evening, was introduced and spoke feelingly of his appreciation of the 
spirit which prompted the gathering. He told how for fifty years he had 
attempted to faithfully follow the line of duty, and of his full apprecia- 
tion of the reward which came to him in the expressions of regard and 
esteem at this fiftieth anniversary period. He described how he had 
started in the Cincinnati office as a boy, running errands and doing 
similar junior work, and how he had seen the premiums of the Royal 
Insurance Company grow from the nominal sum of $5000 per annum in 
the Western department to approximately $2,000,000, as they will be this 
year. Addresses were made by Mr. Langham, Major Foley, Messrs. Fried- 
ley, Stouffer and others. Edward Stanberry, the superintendent of 
agencies, on behalf of the employees assembled, then presented John 
H. Law with a very handsome imported Francotte gun, expressing at the 
same time the wish of all present that he might be spared many years 
with undimmed sight and true aim to use the same. The gift and good 
wishes were gracefully acknowledged, as were also two handsomely 
bound “game’’ and “bird’’ books, which were presented as a remem- 
brance from the staff of the Cincinnati office, where Mr. Law had spent 
the greater portion of the last half century. After words of cheer and 
expressions of regard from alli present, the participants in this notable 
event reluctantly separated and took their homeward way. 





The Anchor Fire’s Affairs. 
FOLLOWING the revocation of the Tennessee license of the Anchor Fire 
of Cincinnati as a result of the findings of Deputy Commissioner Wofford 
of Tennessee during the recent examination of the company comes an- 
nouncements of the cancellation of the company’s authority to operate 
in the District of Columbia, and the revocation of its license to 
transact business in Indiana. On behalf of the company it may be said 
that Secretary Murray claims that the company is solvent and that its 
premium and loss reserve requirements were overestimated in the Ten- 
nessee examination. Mr. Murray has requested a re-examination by the 
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Ohio insurance department, which is now being conducted by that de- 
partment, in conjunction with representatives of the Michigan insur- 
ance department. In view of. the request that the New York insur- 
ance department had made that it be permitted to examine the com- 
pany as a preliminary to its admission to New York State it is thought 
strange that the New York department is not participating in the investi- 
gation now in progress. Adolph Loeb of Chicago, general agent for the 
Anchor, is quoted as saying that 


If there is an impairment of the capital of the Anchor it is technical 
and will be made good by stockholders. The impairment, if any, is 
brought about solely by writing too much business and the method of 
figuring the reserve on a pro rata basis instead of the fifty per cent, as 
permitted by the laws of Ohio. The Anchor is taking steps now to re- 
duce its liability and will continue business uninterruptedly. 

It is understood that the matters above referred to will not interfere 


with the formation of the Ark Fire, which is now in progress. 





Fire Underwriters Association of the Northwest. 
ON the second day of the annual meeting of the Fire Underwriters Asso- 
ciation of the Northwest, which was held at Chicago last week, several 
interesting and instructive papers were read, from which excerpts are 
printed below. A running account of the proceedings will be found in 
another part of this paper. 

A. J. Dillon of Rochester, Ind., special agent for the Continental, con- 
sidered his subject, ‘‘SSomething More Than an Underwriter,’’ under three 
heads, viz.: 1. What is an underwriter and some of his duties? 2. What 
will a man need be to be more than an underwriter? 3. Is it possible and 
wise? 


That we may clearly understand what is meant by an underwriter, let us define, 
according to our commonly accepted authority, Webster, who says ‘An under- 
writer is one who insures because he writes his name to the conditions of the 
policy.” We think this definition too limited and know an underwriter to be 
more. 

No word of mine can half tell the story of how cities have been raised upon 
mountains of ashes as monuments of the insurance companies’ and underwriters’ 
well doing. Neither can I but hint at the importance of insurance upon com- 
merce, manufacture and trade; but its influence is everywhere felt, if not well 
understood. Sweep it from our midst and well could the business world exclaim: 
“You take the Prop whereby I stand,” for without its protecting influence the 
many great undertakings would never be attempted, but with it ventures are 
made without hesitation.* as 

One great underwriter of this country has said: ‘It is doubtful if an under- 
writer can be too well informed on any subject, or that he could be too well 
qualified for his profession if he could serve a lifetime at every other; drawing 
a greater number of contracts in a year than do many lawyers in a lifetime and 
standing often face to face with the most perplexing questions of jurisprudence, 
it may be questioned if he should know less of law than does the attorney.” 

The new chemical, heating and iighting devices found every day affecting whole 
classes of risks almost revolutionize the business for to-day’s underwriter. There 
is scarcely a science, art or manufacture that should not be known in insurance. 
A business which demands a knowledge more or less of every other will there- 
fore require a life-long study and constant observation. * 

First be a man with high moral, social and political ideas; then a master of 
your profession and an expert in some of its departments. After these are mas- 
tered in all the term implies, and you yet have ability and energy to devote to 
the other walks of life, it is commendable and wise. Some of us perhaps have 
no genius or talent in these directions, but there is one thing we can all do, and 
that is to practice noble manhood. * * * 


Senator J. H. Trewin of the Cedar Rapids (Ia.) law firm of Crissman, 
Trewin & Holbrook, contributed his views upon “Radical Insurance Leg- 
islation,’”’ in the course of which he said: 


Insurance is universally conceded to be an absolute necessity, and no prudent 
man conducts his business without it, yet, within a few years, several States 
have enacted such drastic legislation affecting the insurance business that many 
companies have withdrawn from those States, and misguided legislators have 
thereby not only crippled a legitimate business, but actually enhanced the rates 
of insurance. Instead of conferring a benefit, as intended, such laws are a 
pesitive damage to the insured. It is of vital importance to all interests to 
discover the cause and apply a remedy. Ignorance of the subject and prejudice 
on the part of the insured lies at the root of the evil. Few ever attempt to 
understand the nature and terms of the insurance contract. Many persons in- 
sured act on the assumption that when the premium is paid their duty ends, and 
that a contract of insurance is an absolute agreement to pay in case of loss, in- 
stead of a contract for indemnity sragroe re 4 containing many conditions which 
the insured must comply with before and aiter a loss. 

* * * * 

It is estimated that nearly one-third of the fires are incendiary in origin. The 
crime is one which is most difficult to prove. When companies are satisfied that 
a fire is not honest they are justified in defeating the claim by all honorable 
means, but, on account of the difficulty of establishing this defense and the sup- 
posed danger of suits for malicious prosecution, technical defenses are often 
relied upon. The companies generally lose, but if they win the effect is to create 
prejudice in the minds of the pene who never know the real reason for the 
ecntest. The public learns of the contested cases, but pays no attention to the 
many settlements. 

* * * * 
* Legislative action in Iowa is controlled by the people. One constituent who 
believes he has been unfairly treated by an insurance company has more in- 
fluence with his member than forty lobbyists. Therefore, the surest means of in- 
fluencing legislation is to educate the people. * * * A good illustration was 
given at the last session of the General Assembly in Iowa. A few years ago a 
higher tax was levied upon_foreign insurance companies than upon those or- 
ganized in other States than Iowa, partly because the State needed more revenue, 
and this appeared to be an easy way to secure it, and partly because certain 
interests agitated the matter and created the impression that these companies 
were fairly coining money and sending it to foreign stockholders, who pay, no 
taxes in this country. ‘This was deemed by the foreign companies to be unjust 
discrimination, and efforts were made to place these companies upon an equality 
with other companies coming into the State to do business, but the legislators 
took little interest in the matter. Then the subject was presented to many of the 
large policyholders in the State who were interested, and sent petitions and 
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wrote letters to their members asking repeal, and when the legislature discovered 
a genuine public sentiment in favor of it the laws were promptly repealed. 
* * * * 


When legislation which will probably be destructive of insurance interests is 
proposed it should be bold!y attacked by men who are directly and actively in- 
terested in the business. Let State agents and managers appear before legislative 
committees and personally interview members, and present valid objections to a 
bill, and they will either prevent its passage or secure the elimination of objec- 
tienable features. Many insurance men believe that members of the legislature 
are dishonest, prejudiced ignoramuses, and many members believe that insurance 
men are smart rascals. Both are mistaken. Neither should be judged as a class 
by the few ravening wolves who go about seeking whom they may devour. In- 
stead of calling one another names, either audibly or mentally, insurance men 
and legislators should get together and know each other better and discuss matters 
of common interest in a candid way. 


H. M. Huff of Chicago, special agent for the National Union of Pitts- 
burg, had prepared a paper upon ‘‘The Outlook,’’ from which extracts are 
given below: 


There lives here now a hale old man who has seen this city grow from a 
village to its present proportions; has seen all of the mail handled by one man— 
with time to spare to dispense whisky and the other necessaries of life—who saw 
land sold for $115 per acre and afterward sold for $500 per inch; had heard a man 
reproved as a dreamer who predicted that the early dawn of the twentieth cen- 
tury would see Chicago a city of 100,000 people! And to-day our beautiful city 
stands the pride of the West, the wonder of the world; a monument to the enter- 
prise of its citizens and to the stalwart insurance companies who aided in its 
rejuvenation after its baptism by fire. In its wonderful growth and the great 
prosperity with which our country is now blessed, and the remarkable progress 
in every commercial and industrial interest, the future is full of hope. or our 
business will grow proportionally with other business, both as to volume and 
profit, if properly managed. 

Twenty years ago in the rural districts and smaller towns and villages there 
were many a le not insured, and in some localities fire insurance was almost 
unknown. ‘To-day not only our great manufacturers and merchants and leading 
business men are seeking indemnity, but every propertyholder, from the wealth- 
iest landlord to the possessor of a few poled A goods, is asking for protection 
at our hands. No wonder, then, that when we look over the record of fire in the 
United States for the past twenty-five years we find that the fire waste has 
reached the enormous sum of $300,000,000. A mighty ash heap! When we realize 
the rapid growth of fire insurance and its necessity to the business interest of 
the country how utterly impossible it would have been for this nation to have 
attained its wonderful growth without such protection. 

* * * * 


The avarice and greed of eogypenics to obtain business has led to the selection 
of incompetent local agents. The special agent, in his desire for volume (for he 
must have it) has sought all the offices of reputable local underwriters, and the 
bank clerk, the merchant, the barber, the cobbler and even the ordinary saloon- 
keeper has been sought and appointed as a local agent in order that the volume 
of premiums be kept up. * * * But I ae believe that the tendencies to- 
day are better than for years past. The remedy is in our own hands. We are 
now, as a rule, proceeding along correct lines. A careful study of statistics will 
show that fires are not on the increase, the moral hazard is better, the world is 
growing better. We are getting at a better understanding of the causes of fires 
and their remedies. The value of property in the United States in the past twenty 
years has increased more than fifty per cent, but there has not been on an aver- 
age a corresponding increase in the fire waste. Statistics show that for the past 
twenty years the ratio of fire waste to ged insured has not increased; on thé 
contrary, it has slightly diminished, while for the past five years there has been 
a very large reduction of fire waste to property insured. Of course, this is par- 
tially due to improvements in the fire hazard—such as new brick buildings taking 
the place of frame ranges, the sprinkler system and many other improvements; 
yet the premium reduction by lowering of rates has been far out of proportion to 
the advantages of improvements, as is shown by the annual reports of various 
companies, as well as by the numerous retirements and failures. While we have 
risks that are identical, with rates at variance, which we cannot explain, we will 
have trouble, but the tendencies of the hour are to regulate this well-known 
difficulty. I believe that our present plan of schedule rating is a move in the 
right direction. With all due respect to the many good and true men in fire in- 
surance, I plead for a higher standard from local agent to officer. I believe we 
will have it. 
* * * * 

As representatives of companies it is our duty to unite in every effort to create 
a more loyal feeling. Our social relations shovld unite us in the firmest union. 
We should work together as brothers. Our Lusiness is honorable and cur in- 
terests common. We should have confidence in each other, for none of is 1s as 
bad as the other fellow sometimes thinks us. In this Fron and poweriul organi- 
zation much good can be accomplished, as is evidenced by the oast. then let us 
go forth with renewed efforts to place our business on the highest possible plane. 


August Rebhan of the Milwaukee firm of Phillips & Rebhan spoke upon 
“Schedule Rating and Its Benefits.’’ He said in part: 


The subject I have chosen, “Schedule Rating and Its Benefits,” is a live one, 
and, although there may be nothing new in my paper, it comes from a local 
agent in a city where the schedules have been successfully and_ satisfactorily 
applied, and I think I can assert without fear of contradiction, have been of 
immense benefit to the assured, the agents and the companies at large. 

* * * oe 


Why should we fire underwriters not have a universal and fixed principle for 
estimating the cost of our indemnity just as well as the life companies? It is 
true, we have not as fixed laws to guide us as they have, nor have we been able 
until recently to obtain the data necessary to get these results, but, now that we 
are in possession of the comparisons of various companies for a number of years 
on many classes of business, it would seem to me that the great barrier to our 
progress in that direction has been past, and there is nothing left but the question 
of methods to impede our steady advancement. 

* * * ” 

The only way of determining the cost of our indemnity upon principles that 
will be equitable, just, scientific and enduring, is, in my opinion, the schedule 
system, y it all local or other influences, apart from the hazard itself, are 
eliminated, and each risk stands on its own merits and obtains a rate accordingly. 
The assured receives whatever credits he is entitled to, according to the superi- 
ority of his risk, both in point of construction and improvements; on the other 
hand, his failure to provide proper safeguards and appliances for protection 
against fire and the reduction generally of the fire hazard is penalized, so that in 
point of fact the assured makes his own rate and can blame no one but himself 
if his rate is not what he thinks it ought to be. ; 

The justness and fairness of this method of rating is apparent to every fair- 
minded man, and it will have a great tendency to reduce the fire waste of the 
country, for now the assured has some incentive to throw around his risk all the 
safeguards known to man, and thus obtain a minimum rate for his risk. If you 
can once get the assured started to make improvements in his risk by taking off 
the deficiency charges shown in the schedules he will surely continue to make addi- 
tional improvements and thus lessen his rate and also the fire hazard. The com- 
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panies will reap their share of the benefit by a reduction of their losses, and a 
conflagration such as you experienced in Paterson, Waterbury and many other 
places in the last few years will be greatly minimized. 


‘* * * * 
The fire insurance business to-day is the most harassed by unjust legislation of 
all important interests, and particularly is it so with the rate. ow many agents 


are there who can present to the assured an explanation as to the calculation 
and fixing of the rate? Its calculation and basis is a mystery to the great majority 
of agents. All the agent could do was to explain that it was the inspector or com- 
on manager who fixed the rate, and if the assured was fortunate he may possibly 
have gotten a look at the inspector when on one of his periodical visits, and 
when the rate was raised without explanation or good reason it became an arbi- 
trary thing, done by a compact or trust, sucking the life blood from the people, 
and then what foilows? The adoption of anti-compact laws as sure as day fol- 
lows night. Here we have the remedy in the universal adoption of the schedule 
rating to remove from the statute books of the different States this pernicious 
legislation. Insurance must take its place upon the broad platform of equal 
rights to all with special privileges to none. 
a * * 


* 
Hon. E. E. Yates of Jefferson City, superintendent of insurance of Mis- 
souri, was assigned the broad topic, “In Missouri.” A portion of his re- 
marks are here quoted: 


Bad as is the situation in Missouri, you will, I know, pardon an exhibition of 
State pride while I pause to remark whatever degree of satisfaction there may be 
in the reflection that it is no worse than that of many of her sister States. Like 
causes produce like results, whether in Missouri or Kamchatka. Indeed, I think 
it may truthfully be said that her sad condition is more the result of the evil 
examples she has followed than of any inherent vice. Neither valued policy law, 
anti-coinsurance nor compact law originated with Missourians. The first, and, 
in my judgment, the most iniquitous of the three, was a sturdy child ten years 
old before Missouri adopted it. Wisconsin was the pathfinder in this class of 
legislation. Ohio, Texas, New Hampshire and Arkansas had followed before 
Missouri was seduced from the path of legislative rectitude. I recount these 
historic facts with pardonable pleasure, since in some quarters it has been much 
the vogue to criticise and deride my native State. for the approbrium that 
legitimately attaches to her wrong doing I shall attempt no apology, but I shall 
insist that the scales of justice be held with an even hand. 

* * a” 


It is my deliberate judgment that the crowning ill which afflicts the business 
of fire ae in Missouri is the valued policy law. Of course, this is not 
the sole offender, but I do not hesitate to affirm that the task of ancient Atlas, 
bearing upon his ample shoulders the whole round world, was but a Mayday’s 
divertisement compared with the task of the management that is expected to 
carry a fair profit to his company from Missouri business while weighted down 
with this incubus. He may succeed in doing so for one year now and then, but 
for a steady job he may as well try ais hand at making a Peri at the Gates out 
of an Arkansas razorback. There are bounds set to human potentiality, and this 
is one of them, . * 

* * * + 

The perfectly evolved valued policy law of to-day had its protoplasm in bad loss 
adjustments, in ignorant and not overly sergneieen local underwriting, in bad 
managerial supervision rather than in the dishonesty of legislators and policy- 
holders, as is frequently stated. The evil influence of that type of loss adjuster, 
now happily disappearing, who, in the reeking atmosphere of the village tavern, 
publicly recounted his easy triumph over the unsophisticated claimant; the evil 
influence of that type of purblind or crafty policy writer whose misdemeanors 
ranged all the way from insuring a broom factory at dwelling house rates to the 
charge that the management of the rival Aurora Borealis Company were all 
graduates of Sing Sing or Chester; the evil influence, if you please, of that type 
of managerial supervision that thinks a hundred-dollar plug can fill a position 
calling for a three-hundred-dollar thoroughpred—in a word, that thinks a man 
with a pocketful of “please remits’” is as fit for field duty as a man with a 
pocketful of certificates of deposit—these are some of the things that in poor old 
Missouri bore instant and legitimate fruit. * 

It is a far cry from Mr. Webb McNall of Smith Center, Kan., to Mr. Justice 
McKenna of the United States Supreme Court, yet both have given ample evidence 
of innoculation by the same virus. In denying to insurance companies the right to 
contract, in Daggs vs. Orient Insurance Company, the latter says: ‘We see no 
risk to the insurance companies in this statute,” i. e., the valued policy law. 
When such a statement is adopted as the calm, judicial utterance of earth’s 
highest tribunal is it any wonder that Missourians, raised between corn rows, 
with just enough commercial instinct to profitably swap long greeen “terbacker”’ 
for home-knit socks, have sufficient mental strabismus and moral obliquity to see 
in the valued policy law a “thing of beauty and a joy forever.” * * * 

From my remarks up to this point you may perhaps divine what I think of the 
valued policy law; but I want to put it in even more concrete form that there 
may be no mistaking my position. For rg years, in some form or other, I 
have had to do with matters incident to the fire insurance business. I unhesi- 
tatingly affirm that the valued policy law has done more to demoralize and make 
unprofitable the business of fire underwriting in Missouri than any other one 
agency. Moreover, it has offended in an even greater degree in that it has 
poisoned the public conscience by giving sanction to the pernicious doctrine that 
an unrighteous, dishonest principle can be made honest and right by legislative 


enactment. 
* * * * 


Some time ago a case came under my observation in Kansas City, where in- 
surance to the amount of $20,000 had been written on flats. After ; Boag four of 
the most expert and reliable builders in Kansas City offered to rebuild the 
house for a maximum price of $14,000. It was not seriously contended that the 
house was worth more, but under the valued policy law the company was cooly 
asked to pay $20,000, and the courts have been called upon to enforce this piratical 
demand. Now, can it be said that the agent who wrote the policy should have 
determined the value of this property with greater accuracy? I think not. In- 
surance agents are not builders, and only expert builders can know such things. 
Indeed, 1 have known the most esteemed experts to differ several thousand 
dollars as to the cost of a $20,000 building, even after figures had been made from 
the same plans and specifications. Men who can look over a building and de- 
termine its value with substantial accuracy are not soliciting fire insurnce. In 
the case I have in mind the estimates made by contractors cost many times the 
premium on the risk, and had the insured been called upon to pay for any such 
charge there would have been no policy and perchance no fire. * * * 

The effect of harsh laws upon fire rates is being seen by many for the first 
time, and, in my judgment, the time is ripe for successful effort with the incom- 
ing legislature; but the effort must be a wise one along few and very definite 
lines rather than an attempt to reform the whole insurance code. * * * 

The solution of the fire problem will only be reached by a recognition of the 
principle that no system of underwriting is sound which fails to insist that a sub- 
stantial portion of every risk must be borne by the insured. The fact that anti- 
coinsurance laws are in defiance of this just policy should result in their uni- 
versal condemnation; and when the insuring public is made to understand that 
low insurance cost can only be reached through measures that safeguard prop- 
erty valued policy and anti-coinsurance laws will no longer disgrace the statute 
books of any American State. *. Let us have a little charity, a littie com- 
mon sense, a little concerted action along right lines, and I am persuaded that 
there is hope even for poor old Missouri. 
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Annual Statements of British Fire Insurance Companies. 
THE following table gives the home office statements for the year ending January 1, 1902, of the British fire insurance companies doing business in 


the United States: 



































= Per Cent of | Per Cent of 
: Fire Funds *oce Per Cent of Paar 
Capital ay . Commission Commission | Losses and 
ComPANIES, : Exclusive of Premiums. Losses. : Losses to 

Paid-up. . and Expenses. . and Expenses| Expenses to 

P Capital. - Premiums. |, Praaiome. Hrantuete. 
RA RECN AL ORE ido cin ccubawtenne $2,750,000 $4,316.960 $2,743,300 $1. 403.595 $964,650 SII 35.1 86 2 
Atlas... 2-2... .ceeee csececee cerecsecsscesnens 720,000 *2,368,890 2,309,815 1,402,750 778,3¢5 60.7 33-7 94-4 
I ivr ance cdievesinu.teds oad soi tesa noe 537,500 2,027,980 2,086, 560 1,418,520 763,660 68.0 36.6 104.6 
Commercial Union............. eS Re 1,250,000 6,888,990 8,322,035 4,951,795 2,799,085 59.5 36° 93-1 
Pe Ee er pe t 1,866,800 1,037,500 938,615 520,540 318,120 55-4 33-9 89.3 
Liverpool and London and Globe................ 1,228,200 3,700,000 8,941,020 5.744.475 2,953,085 64.2 33.0 84.9 
London and Lancashire Fire..... sib Seu eeanen 1,114,435 t 3,750,000 5,670,070 2,923,875 1,884,575 51.6 33-3 84.9 
London Assurance. s..........cccccccccses pune 2,241,375 3,390,320 2,259,620 1,279,360 779,250 56.6 34.4 gI.0 
Ee Sinn nbackecvesexssoaunsiseeosw 1,000,000 § 1,544.570 4,149,295 3,790,560 1,582,260 91.3 38.1 129.4 
North British and Mercantile........ i Sra eacea spsiiate 3,437,500 10,997,030 8,119,070 5,581,360 2,797,500 68.8 34-5 103.3 
Northern....... ET RT a ey en eee 1,500,000 9,177,920 4,264,640 2,634,170 1,408,535 61.8 33 0 94.8 
Norwich Union......... bitin ters set cpio chesee ,000 4,327,460 5,182,380 3,717,660 1,846,750 71.7 35.6 107.3 
TE ES ST eee ee ny ee 1,344,400" 46,015,300 6,928,370 4,730,100 2,130,080 68.3 30.7 99.0 
RE ara hee heel neces Cos ena caes 1,959,435 4,640,000 12,048,605 7,424,405 4,307,375 59.1 34-3 93-4 
Oe NNN 5 55s 86 soo ross eden scccepsssoee 3,446,100 900,575 2,590,620 1,600,555 852,870 61.8 32.9 94.7 
j Scottish UUmton mG Matiowial ...5..c00 ssiceesseccs 1,500,000 2,538,735 2,913,220 1,965,190 986,410 67.5 33-9 101.4 
Lg: $666 NSCe DSR hOOes 60S Keine 350,000 250,900 513,975 308,795 182,885 60.0 35-5 95-5 
Pa chitsienS aneese's teen Ve db Gawh Seances dee ,000 8,830,695 $,826,735 3,351,670 | 1,992,780 57.5 34.2 91.7 
Union Assurance ........ diupbieics stewede. Satan's 900,000 1,720,625 3,214,395 2,598,050 | 1,089,390 80.8 33-9 114.7 





* Including reserve fund. + Reserve fund. 


¢ Share capital and debenture stock, 


§ General reserve funds. 6 including general reserve. 





United Underwriters at the New York and Chicago Lloyds. 
BouUGHAN & Co. have completed the preparations of the United Under- 
writers at the New York and Chicago Lloyds of New York for active 
business, and will manage the affairs of that association as well as the 
Associated Underwriters. The list of underwriters, with their business 
connections, etc., is as follows: 

Samuel H. Buck, of Buck & Pratt, 27 William street, city, cotton mills, 
Huntsville, Ala., Natchez, Miss.; rating $500,000. S. W. Slayden, of 
Slayden & Kirksey, 50 Broadway, city, Woolen mills, Waco and Dallas, 
Tex.; rating $500,000. George W. Griffiths, of George W. Griffiths & Co., 
173 Broadway, city, investments and securities; rating $200,000. John H. 
Little, of John H. Little & Co., Sixth avenue and Fifteenth street, city, 
furniture; rating $75,000. John T. Fenlon, 261 Broadway, city, counselor 
at law; rating $250,000. Arthur C. Reeves, Broad Exchange Building, 
capitalist, rating $200,000. John E. Phillips, 50 Broadway, care Mr. Slay- 
den, financier, president Grand Valley National Bank, Colorado; rating 
$150,000. A. B. Watterman, United States Steel Corporation; rating 
$100,000. W. W. Weare, Old Colony building, real estate, Chicago, 
Ill.; rating $100,000. Boughan & Co., 19 Liberty street, city, attorneys for 
the underwriters. 

The latter manage this Lloyds under a contract similar to that with the 
Associated Underwriters. The New York standard form of policy is used, 
and suit against any one underwriter is binding upon all. William W. 
Weare of Chicago will have charge of the Western business of both 
Lloyds. 





How to Get Reduced Insurance Rates. 
THE advantage of co-operating fully with the fire insurance companies 
when a building is to be, or is being, erected, is well illustrated by the 
experience of the J. S. Merrill Drug Company of St. Louis, as set forth 
below by President C. P. Walbridge of that company: 


When we decided to erect the new building of the Merrill Drug Com- 
pany at Fourth and Market streets I went to prominent insurance men 
and asked them what architects would be acceptable to them. They told 
me that they did not wish to ‘‘knock’’ any architect and preferred not to 
make a selection. I asked them then if they would pass upon a list I 
would present to them. They consented to this, and I took them a list 
of several architects. Any one of the list I presented was acceptable, 
and we made our selection. When the architects were employed they 
were told of the method adopted in selecting them and that they were 
expected to work in co-operation with the insurance companies and the 
fire prevention bureau at all stages of the proceedings in erecting our 
building. The inspectors were to be recognized and their instructions 
followed. The architects readily consented to this and faithfully carried 
out their agreement. The inspectors of the fire prevention bureau saw 
every step taken in the erection of the building, the wiring, etc., and were 
perfectly satisfied. As a consequence the Merrill Drug Company has the 
cheapest insurance of any wholesale drug house in any large city of the 
United States. It was a mere business proposition, and we found that it 
paid us. 





New York Life’s $200,000 Club. 
THE sixth annual convention of the $200,000 club of the New York Life 
convened at the Homestead Hotel, Virginia Hot Springs, Virginia, on 
September 30. It will remain in session until October 3. The officers of 
this club are as follows: 


President—Harold Peirce. Vice-Presidents-at-Large—J., I. Gattman 
Morris Weil, W. EB. Moore, E. 8, Heyman, G. D. Raine. Central Depart- 


ment—Vice-President, J. J. Parker; second vice-president, G. D. Welling- 
ton; third vice-president, J. A. Mulholland. Eastern Department—Vice- 
President, H. T. Cornwall; second vice-president, D. C. Hillegass; third 
vice-president, W. D. McGurn. Western Department—Vice-President, J. 
G. Morgan; second vice-president, C. J. Cutler; third vice-president, F. 
L. Stinson. Southern Department—Vice-President, Gus Bertner; second 
vice-president, W. M. Elliott; third vice-president, Morris Fischer. 
Southeastern Department—Vice-President, F. E. Waterman; second vice- 
president, R. K. Shaw; third vice-president, Julius Newman. 

The extensive programme laid out includes driving to the principal 
points of interest in that beautiful country, also golf matches and a base- 
ball game. On the first evening a vaudeville entertainment was given, 
on the second evening a dance and on the third evening, October 2, will 
be the club’s sixth annual banquet. The honorary guests at the banquet 
will include John A. McCall, George W. Perkins, Thomas A. Buckner, H. 
C. Mortimer, George Hubbell, Dr. Vander Poel, John C. McCall and E. R. 
Perkins. There are 171 members of the club, and they will leave in 
special cars from New York, Chicago and St. Louis. 





Tennant’s Fire Underwriters of Chicago. 


ARRANGEMENTS have now been completed whereby Robert G. Tennant, as attorney 
and manager, can bind insurance for Tennant’s Fire Underwriters of Chicago. 
The list of underwriters embraces the following-named wealthy and well-known 
Chicago’ men: 

T. E. Wells, president Continental Packing Company; Samuel A. McClean, 
Jr., vice-president Continental Packing Company; A. Stamford White of A. S. 
White & Co., exporters; John Geddes of A. Geddes & Co., exporters; George W. 
Stone, commission merchant; Charles A. Sterne of George M. Sterne & Son, 
commission merchants; Arthur R. Jones of Arthur R. Jones & Co., bankers; 
Isidor Gartenlaub of Gartenlaub & Co., commercial paper; John Hewitt, president 
Miehle Printing Press and Manufacturing Company; Robert G. Tennant, in- 
surance. 

Each underwriter is individually liable to the extent of $10,000, making a total 
liability of $100,000. Mr. Tennant, it will be noted, is a co-underwriter, assuming, 
as does each of the other underwriters, an individual liability of $10,000; but he 
states that he has reinsured seventy-five per cent of his risk. This is an indi- 
cation of his conservatism. The banker for this Lloyds is the Central Trust Com- 
pany of Chicago, and seventy-five per cent of all premiums received have to be 
deposited each week with that company. The International Audit Company makes 
monthly examinations and reports. Before any profits can be divided a permanent 
surplus of $30,000 must be accumulated and maintained. The policy form contains 
a warranty under which the insured must specify a company carrying concurrent 
insurance, and Tennant’s policy will follow the policy of such company as to 
clauses, conditions, rates, proportions and adjustment. This warranty makes the 
Tennant policy practically a standard form. 





—The Grain Dealers National Mutual Fire of Indianapolis, Ind., is engaged in 
securing the necessary applications for insurance to the amount of $100,000 in 
premium notes, on which $20,000 in cash must be paid before policies can be 
issued. The State of Indiana does not restrict mutuals to insurance on property 
within the State, but allows applications from all States. C. A. McCotter, the 
secretary of the company, is working hard to put the company in a working 
ccndition. 








—_—— 
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Life Insurance Notes. 


—The Merchants Life Association of Burlington, Ia., has been licensed in 
Illinois. 

—The Fraternity of Pilgrims bas been organized at Mattoon, Ill., and licensed 
by the State Department. 

—The Northwestern Life and Savings Company of Des Moines has withdrawn 
from the District of Columbia. 

—The annual meeting of the general agents of the National Life of Vermont 
was held on September 23, 24 and 25, at Pittsburg. 

—The Indiana and Central Illinois agents of the Massachusetts Mutual Life 
held their annual meeting at Indianapolis last week. 

—B. F. Reinmund has taken a traveling position under J. C. Campbell, man- 
ager for the John Hancock in Okio and West Virginia. 

—William H. Brainard, agent for the Travelers life department at Providence, 
R. I., fatally shot himself on September 20 at Mystic, Conn. 

—J. J. Brinkerhoff, actuary of the Lilinois Department, is said to have been 
offered the presidency of the recently organized Mutual Life of Illinois. 

—James G. Yeakey, cashier for the Sun Life of Canada at Atlanta, Ga., has re- 
signed to accept the position of general agent of the Penn Mutual at Kalamazoo, 
Mich. 

—Miss Ilma Schubert, for the last two years stenographer in the South Dakota 
Department, has been appointed Deputy Commissioner to succeed J. W. Shep- 
herd, resigned. 

—The Fitchburg and Worcester agencies of the Connecticut General Life have 
been consolidated and placed in charge of Samuel W. Sawyer, general agent, with 
headquarters at 492 Main street, Worcester, Mass. 

—The American College of Instruction has been established at Cleveland, Ohio, 
by Joseph J. Devney, its object being the instruction of would be agents for 
life insurance companies, on the correspondence-school plan. 

—The Patriotic Legion of America has beea organized at Topeka, Kan., to 
operate on the step-rate plan. The officers are as follows: Wilder S. Metcalf, 
president; Thomas H. Ragsdale, secretary; William Y. Morgan, treasurer. 


—The Employees Mutual Benefit and Relief, Association of Philadelphia and 
the National Mutual Aid Society of Virginia have been refused licenses in the 
District of Columbia, owing to their failure to meet the requirements of the 
insurance law. 


—The Modern Woodmen has discontinued the literary bureau which it insti- 
tuted for the purpose of informing the membership as to the plans proposed for 
an increase in rates. The executive council thinks the educational campaign has 
achieved its object. ‘ 

—The Equitable Life of New York announces that during the month of 
August every death claim filed with it from the United States and Canada was 
paid within one day after receipt of proof, and in no month of the present year 
has the percentage been below ninety-eight. 


—George C. Jordan of Baltimore ranks as number sixteen among the fifty lead- 
ing agents of the Equitable of New York for the eight months ending August 31, 
and was number twenty-three for the month of August, the rank being based 
on personal work with business all paid for. 


—In the article published in THe Spectator of September 4 entitled ““The 
Dilemma of Fraternal Orders” the number of deaths occurring for the Royal 
League of Chicago is given as 181. This includes 49 total disability claims, 
leaving the actual number of deaths 132 and the average death rate per 1000 during 
1901 6.5, instead of 9.0. 


—R. A. Stevenson, for some time connected with the home office of the Home 
Life of New York, has been appointed general manager for Brooklyn and Long 
Island, with headquarters in the Franklin Trust Building, Brooklyn. Mr. Steven- 
son has had a number of years’ experience in life work, and will undoubtedly 
prove a valuable man in the field. 


—The Wisconsin National Life Insurance Company has been incorporated at 
Milwaukee, and proposes issuing a contract under which if the beneficiary dies 
before the assured the policy forfeits to the company. The officers of the com- 
pany are: President, Frank Ziegler; vice-president, F. W. Kuth; secretary, 
G, J. Pammel; treasurer, Charles Ziegler. 

—The Georgia Life Insurance Company, formerly the Georgia Mutual Life 
and Annuity Company, kas moved its offices from Rome to Atlanta, and is said 
to have taken steps to have its charter so amended as to permit the company to 
do a legal reserve business. The proposed capital is $100,000, which amount will 
be deposited under the new charter with the Comptroller-General. 


—The Century for October is specially interesting to New Yorkers, in view 
of two articles on the subway now being built, while those who love to see a 
city beautified will find the article on “Art in Public Works” timely. ‘The 
Confessions of a Wife” draws near to a conclusion, while the stories in the 
“Year of American Humor” are as good as any that have appeared during the 
twelve months. 


—The Security Trust and Life has issued a new five per cent twenty-year 
coupon gold bond, which has several attractive features, including dividends at 
the end of the tenth, fifteenth and twentieth years. A second new policy is 
known as the guaranteed eighty per cent, twenty-year return premium policy, 
which provides for a return at the end of twenty years of eighty per cent of all 
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premiums paid, together with accumulations apportioned, while in the event of 
death within the premium-paying period a mortuary dividend of forty per cent 
of all premiums paid is added to the face of the policy. 

—Charles O. Johnson is the new department manager of the Great Eastern 
Casualty in Buffalo, covering Erie and Niagara Counties. Mr. Johnson is an 
agent of established reputation and ability and a native of Buffalo. He resigned 
the Buffalo general agency of the ‘lraders and Travelers Accident Company to 
enter the service of the Great Eastern, and his field force accompanies him. His 
record as a business getter is of the very best, and under his management the 
Great Eastern is expected to write a large and profitable business. Ralph Marden, 
superintendent of agencies, who has been in charge of the Buffalo office for the 
last two months, returns to the home office in New York. 


Fire Insurance Notes. 

—The Indiana Mutual Fire of Indianapolis, Ind., has been organized. 

—H. H. Brown of the Chicago firm of Brown, Anderson & Young is dead. 

—Gustav Niemeier, general agent of the Northwestern National of Milwaukee, 
Wis., is dead. 

—J. S. Crosby & Co. have purchased the local agency of Tuttle Brothers at 
Grand Rapids, Mich. 

—The American Central of St. Louis, Mo., has appointed G. W. Bennett its 
Warsaw (Ind.) agent. 

—The Millers National of Chicago, Ill., has appointed P. R. Proctor secretary 
to succeed C. A. McCotter. 

—The Commerce of Albany, N. Y., has appointed X. B. Drexilius its sole 
agent for Cincinnati, Ohio. 

—W. G. Thompson has purchased the insurance business of the W. A. Mac- 
kinder Company of Napa, Cal. 

—The insurance firm of Hale & Baldwin of Rome, N. Y., has been dissolved, 
Mr. Baldwin continuing the business. 

—There is a movement on foot in Vicksburg, Miss., to organize a stock com- 
pany, with a capital stock of-$1,000,000. 

—The Indiana Association of Local Fire Insurance Agents will hold its annual 
meeting in Indianapolis on October 15. 

—A number of business men and propertyowners of Uxbridge, Mass., are taking 
steps toward the organization of a mutual. 

—John G. Wickser, president of the Buffalo Commercial of Buffalo, N. Y., is 
the Republican candidate for State Treasurer. 

—The Oklahoma and Indian Territory Association of Fire Underwriters will 
held a meeting in Dallas, Tex., or October 21. 

—The Maryland Mutual Fire of Baltimore, Md., has been incorporated by 
William H. Purcell, Frank Slingluff and others. 

—William S. Baker & Co. of Chicago, IIl., are the attorneys and general agents 
of a new Lloyds, the Illinois Fire Underwriters. 

—The Lafayette Fire of New York has appointed Carey & Zimmerman of Cin- 
cinnati, Ohio, its sole agents for Hamilton county. 

—E. M. McChesney of Syracuse, N. Y., special agent of the Westchester 
Fire of New York for Western New York, is dead. 

—New York city authorities will this week advertise for bids for 1550 three- 
gallon fire extinguishers for use in the public schools. 

—The executive committee of the Chicago Underwriters Association has 
acquitted H. Dalmar & Co. of paying excess commissions. 

—The Traders of Chicago IIl., has appointed F. F. Tuttle its special agent for 
Eastern New York, Western Massachusetts and Connecticut. 

—The Williamsburgh City Fire of Brooklyn, N. Y., has transferred its Salt Lake 
City agency from E. H. Pierce to Ensign, Elder & Cartwright. 

—The fire insurance brokers of Newark, N. J., have organized a local board. 
James G. Alden was elected chaiiman, and J. B. Faitoute, secretary. 

—The Australian Alliance Assurance of Melbourne has been admitted to the 
State of California. The company will transact marine business only. “ 

—The Firemens of Newark, N. J., has re-entered California, and has ap- 
appointed C. J. Stovel of San Francisco, Cal., its general agent for that State. 

—The Southern Inspection Bureau, at a recent semi-annual meeting, elected 
George J. Dexter chairman of the governing committee to succeed S. Y. Tupper. 

—The fire insurance firm of Porter, Dutton & Co. of Gallipolis, Ohio, has 
been dissolved. The business wili hereafter be conducted by J. Sherman Porter. 

—James N. Casady, Jr., is under arrest at Council Bluffs, Ia., charged with 
embezzlement. The Scottish Union and National of Edinburgh is said to be the 
complainant. 

—It is reported that Joseph Frudenfeld, general manager of the recently or- 
ganized Equitable Mutual Fire of Minnesota of Minneapolis, Minn., obtained 
$€C0,000 of preferred risks. 

—At a recent meeting of the Retail Grocers Association at Lincoln, Neb., it 
was decided to organize a mutual fire company. A committee was appointed to 
attend to the organization. 

—The Insurance Company of North America of Philadelphia, Pa., has ap- 
peinted James C. Johnson of Louisville, Ky., general adjuster for Ohio, with 
headquarters at Columbus. 

—The Mount Royal Assurance of Montreal is about to begin business in the 
Province of Quebec. The company was chartered with an authorized capital of 
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$1,000,000, of which $300,000 will be paid in. J. E. Clement, Jr., formerly of the 
Insurance Company of North America, is the promoter and general manager of 
the new company. 


—The deal by which the Indiana Insurance Company was to have reinsured in 
the Anchor Fire failed’ of consummation, and the Indiana will be continued in 
active business by its officers. 

—R. W. Hosmer & Co. of Chicago have been suspended by the Chicago Under- 
writers Association for refusing to make a deposit pending an investigation of 
charges of paying excess commissions. 

—F. A. Mannen, special agent of the Firemans Fund and the Home F. and M. 
of San Francisco, Cal., for North and South Dakota and Minnesota, has been 
given the title of State agent in the same territory. 

—C. H. Wheeler of Exeter, N. H., representing the insurance agency of John 
C. Paige & Co., of Boston, Mass., has resigned, to take effect from November 1. 
Clarence Getchell has been appointed to succeed him. 


—J. W. O’Brien of Grand Haven, Mich., State agent of the Home of New 
York for Michigan, has been the recipient of a handsome gold watch in recogni- 
tion of his valuable services in connection with an adjustment. 


—Companies have been notified by a committee of the West Virginia Fire 
Underwriters Association that the West Virginia Inspection Bureau will be 
organized in Wheeling. T. B. Sellers of Columbus, Ohio, will be manager. 


—The New York Underwriters Agency has appointed J. O. Wright, formerly 
Cook county manager of the Agricultural of Watertown, American of Newark 
and the Security of New Haven, an examiner in the Western department. 


—The Northern of London will amalgamate its Pacific Coast department with 
the Western department from October 1, with headquarters at Chicago. G. H. 
Lermit has arrived at San Francisco, and is perfecting the details of the transfer. 

—At the recent convention of the National Association of Bakers, held at Min- 
ncapolis, Minn., the project of forming a mutval fire company to handle bakers’ 
risks exclusively was indorsed, and a committee was appointed to take the matter 
up. 

—The citizens of Watertown, N. Y.. have~ voted $7060 for the purpose of 
equipping the town with a more adequate and up-to-date fire department. The 
propertyowners hope to secure lower rates of premiums when the new apparatus 
is installed. 

—A. M. Weil of Evansville, Ind., president of the Indiana Association of 
Local Fire Insurance Agents, has resigned. Mr. Weil has been president of the 
association since its organization. John G. Appel, vice-president, will act as 
president pro tem. 

—The State officials of Mississippi have taken cognizance of the recent circular 
issued by the Mississippi Fire Association and have summoned President Wilson 
to explain some peculiar features of the circular referred to, which appear to 
make offers involving violations of law. 

—The Millers Mutual Fire Insurance Association of I'‘linois celebrated the 
silver anniversary of its organizetion at Alton recently. A banquet was served 
at the home of A. R. McKinney, secretary of the company, at which many 
prominent men from other towns were present. 

—The First National Fire of Scuth McAlester, I. T., has reinsured its risks in 
the new Druggists National of that place, and will liquidate. The Druggists 
National is to have $125,000 capital. Its officers are: President, J. J. McAlester; 
vice-president, W. E. Browne; secretary, B. F. Culbertson; treasurer, P. A. 
Vance. 

—The million-dollar company that was projected last year at Austin, Tex., now 
seems to be materializing under the name of the Austin Fire. J. M. Cotton of 
Houston, Tex., is vice-president and general manager, and it was reported that 
he came to New York city recently to perfect certain details in connection 
with the new company. Many wealthy and influential men are said to be among 
those interested in the concern. 

—We are advised that Bishop & Adams, attorneys for the Merchants Fire 
Underwriters of Chicago, “have been tendered and accepted the management of 
a newly organized Lloyds Alliance Fire Underwriters.” The attorneys also write 
that “applications and forms received so far by us indicate a splendid future.” 
for whom? The list of underwriters includes William W. Lloyd, “the Lloyd 
buildings,” 1199 Lyman avenue, Chicago; John M. Dumphy (ex-City Treasurer of 
Chicago), the Krug Sand Company, Chicago; James H. Boyle, contractor, Chi- 
cago; George Freeman, physiciar. and surgeon, Chicago; Charles R. Caldwell, 
supply department, Chicago, Burlington & Quincy Railway, Downer’s Grove, 
Chicago; John Jenkinson, jeweier, Chicago; John W. Powell, life insurance, 
Chicago; B. F. Riley, special tax examiner, Cook County Recorder’s office, 
Chicago; Wilson H. Baker, Hicks Car Company, Chicago Heights, Ill.; Charles 
I. Wickersham, Wickersham & Callendar, live stock, Lufkin stock yards, Chicagu. 
We are unable to learn that any of these gertlemen is accorded an individua! 
rating by a leading mercantile agency. F. C. Bishop of Bishop & Adams is said 
tu be a brother of F. A. Bishop, formerly president of the Merchants National of 
Chicago and of the Southern Fire of Atlanta; and W. T. Adams is understood 
to have been previously connected in some way with the Merchants National. 
It is stated that the maximum line is $5000, or $500 for each underwriter. This 
appears to be a liberal assumption of liability for the underwriters named, espe 
cially when no claim is made in the letter or the circular received that they have 
put up a penny in cash. This Lloyds circulars carries such captivating phrases 
as these: ‘Old English Lloyds system of indemnity good anywhere;” ‘‘In- 
cividual liability of underwriters;” “full lines on mercantile and manufacturing 
risks;” “‘risks accepted on any assurable property anywhere in the United States.” 


THE SPECTATOR | 


[Thursday 


Acknowledgements. 


—The report of the proceedings of the fifteenth convention of the International 
Association of Accident Underwriters is at hand. 

—“The Southern Insurance Directory” for 1902-1903, being the sixteenth annual 
issue, has been —- by The Vindicator Publishing Company, Ltd. It 
covers a dozen of the Southern States, giving particulars as to fire protection, 
agents and the companies represented in the various towns in those States. It 
also contains alphabetical lists of Southern managers of fire and life insurance 
companies, with their addresses and names of companies represented, and a 
list of Southern special agents of fire companies. 


Automatic Sprinkler Notes. 


—A small fire that occurred recently in a picker room of the Easley cotton 
mills at Easley, S. C., was extinguished by two sprinklers. 

—The loss in a fire which began in a speeder at the Dodgeville mill in Dodge- 
ville, Mass., was kept down to $644 by the prompt opening of five sprinklers, 
augmented with pails of water. 

—A fire which recently started in the picker room of the Robeson mills at Fall 
River, Mass., was gros gd extinguished by the opening of four sprinklers, to- 
gether with pails of water and three hose streams. 

—Six sprinklers and two hose streams were instrumental in putting out a 
fire which recently started in an opener at the New England Cotton Yarn Com- 
pany’s mill at New Bedford, Mass. The loss amounted to $500. 

—The Dundee Woolen Company had a fire recently at its woolen mill in 
Passaic, N. J., which started in a dry house. The loss was kept down to $192 by 
the prompt action of four sprinkiers, which put out the fire within their reach, 
the rest being extinguished by hose streams. 





TOO LATE FUR CLASSIFICATION. 


—The capital of the Ben Franklin of Allegheny will probably soon be increased 
from $150,000 to $300,000. 


—It is understood that I. W. Lillis is the new proprietor of the Northwestern 
Fire of Chicago, an old-charter concern. 


—L. +. Johnson of Janesville, Wis., is now representing the Mutual Benefit Life 
under Frank L. Wilson, State agent for Wisconsin. 


—A recent examination of the National of Allegheny on behalf of the Michigan 
insurance department disclosed a surplus $5 000 greater than was claimed by the 
company. 


—B. L. Lewis, formerly special agent in the New Haven (Conn.) agency of the 
Connecticut General Life, is now general agent for the Hudson River district, 
with headquarters at Poughkeepsie, N. Y. 


—S. J. Eagle, manager of the Bankers Life of New York in Allegheny County, 
Pa., has resigned to accept the position of Western Pennsylvania manager of the 
recently organized Columbian National Life of Boston, with headquarters in the 
People’s Bank Building, Pittsburg. Giles S. Doty succeeds to the managership 
of the Bankers Life. 











JUST ISSUED. 


AGENTS’ AND INSPECTORS’ 


Pocket-Book of Fire Protection 


By GEORGE VELTEN STEEB, 


ASSOCIATE MEMBER NATIONAL FIRE PROTECTION ASSOCIATION. 








A new, up-to-date and comprehensive work which should be in the posses- 
sion of every Special Agent, Inspector and Local Agent. An idea of the 
broad scope of this work may be obtained by a glance at the chapter titles given 
below, although this list gives no intimation of the numerous details presented 
in the book, ; 





I. Construction. XI. Other Fire Appliances. 

II. Special Construction and Notes. XII. Oils, Varnishes, Benzine, etc. 
III, Fire Doors and Shutters. XIII. Oily Waste and Othe Spon- 
lV. Heating. taneously Combustible Ma- 

V. Lighting. terial. 

VI. Electric Light and Power Instal- XIV. Waste and Rubbish. 
lation. XV. Special Information. 
VII. Automatic Sprinkler Equipment. XVI. Watchman and Watchman’s 
VIII. Steam Fire Pumps. Time Recording Apparatus. 
IX. Rotary Fire Pumps. XVII. Miscellaneous Information and 
X. Reservoirs and Other Sources of Tables. 
Water Supply. XVIII. Hazards. 


There is a copious Index which will enable the reader to locate quickly any 
particular item of information. 





Prices of the AGENTS’ AND INSPECTORS’ POCKET-BOOK OF FIRE 
PROTECTION (Bound in Red Russia Leather): 


Per Copy, - ~ $2.50 25 Gopies, - - 
12 Copies, - - $24.00 50 Copies, - - - 
100 Copies, - - $150.00 


Appress, THE SPECTATOR COMPANY, 
95 William Street, New York. 


$48.00 
$90.00 
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Figency Wants. 


AN TED—DISTRICT AND SPECIAL AGENTS 


for Western Indiana. The territory is thoroughly organized and there is a good 
line of insurance in force. Liberal renewal contract will be given to first-class agents. 
None but experienced agents need apply. 
Address T. N. HARDEN, General Agent Northwestern Mutual Life Insurance 
Company, of Milwaukee, Wis., Indianapolis, Ind, Lock Box 442. 











CALIFORNIA! CALIFORNIA! 
ANTED—BY A PROMINENT NEW YORK COM- 


pany, three reliable business getters as County Managers. Exclusive ipemey a f 
Business conditions best in history of the State. More business written in 1900 in my fie 
= in the three years preceding. Top-notch commissions with long time renewals. 
Address 

HOWARD PERRIN, “Chronicle” Building, San Francisco. 














IFE INSURANCE IN TEXAS.—EMIGRATE TO 

Texas, where prosperity fills the air and the Life Agent who 

can and will hustle never goes hungry or short of cash. ‘“ Business 

is easy.” I want a few more good men, The OLD HARTFORD LIFE 
is on top in Texas, 


W. H. PATTFRSON, Mgr., 412-413 Trust Bldg., Dallas, Texas. 
S Bakes ‘NEW IDEA” SAVINGS BANK 





An exceptional opportunity as 
Superintendent of our Savings 
Bank Department. 


Must be capable of managing thirty agencies. Position to be filled 
atonce, State salary expected. 


HERBERT N. FELL, MANAGER, 
The Mutual Life of New York, 
WILMINGTON, DELAWARE. 


THXAS. 
ANTED—GOOD AGENTS TO SELL MOST AT- 


tractive Policy Contract now offered. Producers of high grade 
business can secure an extra fancy contract with the Germania Life 

Insurance Company. Apply to CHAS, H. FLORIAN, Manager, 
SAN ANTONIO, TExas, 


EXAS, OKLAHOMA AND INDIAN TERRITO- 
ries. No better field in the United States for active hustlers. 

The Manhattan Life Insurance Company 1s offering top contracts to men of char- 
acter and ability in this excellent, prosperous section, We want good men to sell good 
policies for a good Company. Apply, with references, to 

A. A. GREEN, Jr., Manager Southwestern Department, 
Scollard Building, Dallas, Texas. 
Would be glad to hear from Fire Agents who desire to increase their income. 


ANTED—IN OREGON, WASHINGTON AND 
Idaho, a good producer for District Managership with the Million-Dollar, 
North Pacific Department, Washington Life. Yearly Paid Insurance over $1,000,000; 
Yearly Paid Premiums over $50,000. Agents independent and self-supporting. Apply 
with references to BLAIR T. SCOTT, General Manager, 
610-11-12-13 Chamber of Commerce Building, Portland, Ore. 
421-422 New York Block, Seattle, Washington. 
580-531 Rookery Block, Spokane, Washington. 











Prominent Agents and Brokers. 


DUGRO BUTTLES, 
’ 56 and 58 Pine Street, New York, 


SURPLUS LINES. 


LA GARDIENNE INSURANCE COMPANY, PARIS, FRANCE. 
' Telephone, 408 John. 


_— & VAN DEINSE, 


Indianapolis, Ind. 











Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks, 
Correspondence solicited. 


Pe & CORTIS, 








19 LIBERTY STREET, 


SURPLUS LINES. 


Telephone, 4081 John. NEW YORK CITY. 





HERBERT Buxton, Pres. and Mgr. L. Austin Jounson, Sec. 


UXTON INSURING AGENCY, 
GENERAL INSURANCE, 76 Wituiam Srreet, New York 
Correspondence Solicited. 
WOODCOCK HOWE, 
: Insurance Broker, 
No. 50 Pine Street, New York City. 





Special Facilities for Placing Surplus Lines. 
CORRESPONDENCE SOLICITED. 





ILLIAMSON BROTHERS, INSURANCE, 
MEMPHIS, TENN. 
Assets represented over $100,000,000.00 
Writing a general business throughout the South. 
Oil Mills, Cotton Gins, Wood-Working Plants and Lumber our Specialties. 
Reference, R. G. DUN & CO. 
RICHARD L. ROBERTS RICHARD A, OSMUN 
ROBERTS AND OSMUN, 
49 LIBERTY STREET, - = = = = = NEW YORK. 
INSURANCE BROKERS. 


(2 Handling of surplus lines a specialty. 
FIRE - TRANSPORTATION - MARINE 


oe" R. TUTTLE, 








Syracuse, N, Y. 
STATE AGENT 

Home Fire Insurance Co. of Baltimore. 

Firemen’s Insurance Co. of Baltimore. 

American Insurance Co. of Boston. Established 1818 


W. C. Bennett. ESTABLISHED 1869. J. Burns ALLEN. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa.--Special attention given to 
Surplus lines. 


Established 1867 
Established 1825 











HE UNION ACCIDENT STOCK CO. 
DENVER, COLO. 
CASH CAPITAL AND SURPLUS, $150,000 


Issues all popular forms of Accident and Health Insurance. 
Large commissions on first year’s business. 


C. H. GREEN, Secretary and General Manager. 





CRAN E’S INSURANCE EXPIRATION REGISTERS 
THE VERY BEST, 
Send six cents in postage stamps, to cover bare cost, for sample sheets, 


with prices and explanations, to 


a 
THE SPECTATOR COMPANY, - 95 WILLIAM STREET, New YoRK 











R MOODEY CRITCHELL & CO., 
; SURPLUS LINES, 
*Phone, 1497 John. 56-58 PINE STREET, NEW YORK CITY 


Correspondence Solicited Throughout the 
United States and Canada. 











ATTERSON & HOWEY, 


SURPLUS LINES 


New York Fire Lloyds 
Isthmus Lloyds 
New York Surplus Underwriters 


29 Liberty Street, New York. 
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Fictuarial, 


Prominent gents and Brokers at Chicago. 








AVID.PARKS FACKLER, ‘ 
: Ex-President Actuarial Society, 


CONSULTING ACTUARY, 


$5 Nassau St., New York (Rooms 1404-5). Telephone 5427 Cortlandt, 
Letters addressed—D. P, Fackler, Actuary, New York—arrive promptly. 


E ROODE & FAULKNER, 


GENERAL INSURANCE AGENCY, 
148 La SALLE STREET, CHICAGO. 


Representing Hanover Insurance Co. of New York; National Union Insurance 
Co. of Washington; Palatine Insurance Co. of London. 


Over 25 years’ experience in the theory and practice of insurance in all its branches, 
Your patronage invited. 





ee C. WRIGHT, 


Successor to ELIZUR WRIGHT, 
CONSULTING ACTUARY. 
Reasonable charges for all sorts of Actuarial and Accountant work. 
Examinations conducted. Books and forms of account designed. 


Telephone, 2662 Main. 45 MILK STREET (Rooms 77-87), BOSTON. 
Western Union Code. Cable Address, ‘‘Actuary.” 





M's MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. No. 11 Broadway, New York, N. Y. 





R E. FORSTER, 
e 


CONSULTING ACTUARY, 


1001 Chestnut St., PHTLADELPHIA. 





HARLES J. HARVEY, F. 1. A., Consulting Actuary 
(Fellow of The Institute of Actuaries of Great Britain und Ireland). 
Author of the Valuation System in general use by the State Insurance Departments for 
industrial policies. Vide New York State Reports of leading industrial company for 1882 and 
1883—Business in Force at end of 1883, 50 per cent. greater than at end of 1882, yet 
Policy Reserve decreased by $70,000. Reserve at present time many millions of do!lurs 
less than by system in previous use. 


Telephone, 251 Jersey City. 43 Montgomery Street, Jersey City, N. J 








tnsurance Lawvers. 


D. GARRETT COMPANY, 
* 2g LiperTy STREET, NEW York. 


INSURANCE STOCKS BOUGHT AND SOLD. 


THE INSURANCE REFERENCE BOOK FOR 1902. 


In addition to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companies, the 1902 edition contains Assets, Liabilities, Losses Out- 
standing, Unearned Premiums, Net Surplus, Premium Receipts, Dividend Rates for 25 
years prior to 1900, General and Special Agents and Short-Rate Tables. 


Price, with Monthly Supplements, $10 Per Annum. 














Salvage Companies. 








a HITT SALVAGE CO. 
ATLANTA, GA. 


Salwors and Appraisers. 
Cotton Salvage. 


M. J. NAGHTEN. J. J. NAGHTEN. 
joun NAGHTEN & CO. 


FIRE INSURANCE, 


F. A. NAGHTEN. 


Established 1863. 
GEO, W. MONTGOMERY. M. L. C, FUNKHOUSER 
MONTGOMERY & FUNKHOUSER, 
INSURANCE AGENCY, 184 LaSalle Street, Cuicaco, Ix. 


159 La Sate Street, Cuicaco, Itt. 





Firemen’s Ins, Co., Newark ; Concordia Fire Ins. Co., Milwaukee; Potomac Ins. Co., Wash 
ington ; Farmers’ and Merchants’ Ins, Co., Lincoln, Neb.: Lloyds ‘Plate Glass Ins. Co., New 
York, and Union Surety & Guaranty Co., Philadelphia, Pa. 


T. MARSHALL & CO., FIRE 
« 470 Calumet Building, No. 189 La Salle Street, Chicago. 
large lines on all classes of insurable property. 





INSURANCE, 


Facilities for placing 
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Life Insurance Loans and Investments. 


IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, EguitasLe Buttpinc, Cuicaco, ILL. 














Mercantile Hgencies. 


OLMES’ MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and IN- 
SPECTIONS in any part of the United States and Canada from reliable Attorneys-at-Law, 
and no pains or expense is spared to get reliable, prompt and satisfactory reports, 
THERE IS NO SUBSCRIPTION FEE REQUIRED. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained a in my employ in all large cities, I have per- 
mission to refer to any of the many Companies for whom I now do business, Correspond- 
ence solicited 
CHARLES 8. HOLMES, Proprietor. 18% NASSAU 8T., NEW YORK, N. Y. 

(Licenszp AND Bonpgep unpDgR New Yorx State Laws.) 














SSOCIATED UNDERWRITERS, 
19 LIBERTY STREET, NEW YORK. 
BOUGHAN & CO., Attorneys. 
Estimated wealth of Underwriters, $1,000,000. 
Cash Guaranty Fund, subject to sight draft, $25,000. 


SURPLUS LINES solicited from Agents and Brokers throughout 
the United States. 








UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old established pub- 
lishing house of Charles & Edwin Layton of London, England, whose long list of fublications 
on fire, life, marine and other branches of insurance embrace the most valuable and standard 
treatises on these subjects. 

Senp Five Cent Stamp FoR CATALOGUE. 


THE SPHCTATOR COMPANYT 
9% WILLIAM STREET, NEW YORK. 








MERICAN FIRE UNDERWRITERS 
OF CHICAGO, ILL, 


‘“‘The Temple,’ 184 La Salle Street. 
J. L. LUCAS & CO., General Agents for the United States. 
SURPLUS LINES SOLICITED AT TARIFF RATES. 

















